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Key Cities’ Sales Reports 
For May Continue to Show | 
Decline From April Mark 
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Washington, D. C.; San Francisco and Los Angeles, 


Cal., May Totals, Now Available, Also 
Fall Short of April Peak 


reports from 
Cal, 


sales 
San Francisco, 


EW YORK, 

three cities, 
and Los Angeles, Cal., 
Daily News monthly survey of new car sales in leading cities, 
indicate a slight decline from the April totals. This trend 
was evident also in the reports received earlier from Cleve- 
land, Chicago, Louisville, Ky., and St. Paul, Minn. 


> Wayne county, Mich., embracing 
| Det i 
NEW LAW REQUIRES | rate, showing an sctuat sain of 1,083 
GARAGES TO GET Apri. me actual figures bein 
in ay, 5, ) in April, 
WRITTEN ORDERS 1 cae ‘Mice aoe avail- 


| able for Los Angeles for April, 1931, 
Hartford, Conn., June 5.—Garage and this report shows only the ac- 


men are required to secure written tual registration for the first 


twenty-eight days of the month, as 
pm Fella lh —_- [oem with May, 1930. However, 
$50 under the terms of a bill | since the decline in sales in Cleve- 
adopted by the Connecticut Legis- | !@d during May was 23 per cent. 
lature. Shuttled around between |{0™ the April 
the Legislature and the committee 
on motor vehicles and rejected once 
im the House, the measure was ; 
finally adopted upon the report of ‘St¢red in Los Angeles. 
a conference committee. | Washington, D. C., 
This bill, one of a series designed | 
to tighten Connecticut’s automotive 
code, encountered considerable op- 
position, as did several other meas- 
ures introduced during the session. 
The law regulating automobile junk 
yards, or “grave yards,” as they are 
sometimes termed, was strength- 
ened in several places, where two 
years’ operation (the law first be- 
came effective in 1929) had shown 


May 
a 


5.—Early 
D. 


June 
Washington, 


figures 


|per cent., 
|responding slight decline was reg- 


Sales as re- 


tive Trade Association, indicate 
that next to Detroit this city made 
|the best showing among the majo 
cities for May: 

The decline in new car sales in 
the nation’s capital fell only eighty- 
seven units under the April figure, 
but exceeded May, 1930. The actual 
registrations of new cars during 
May were 2,900 units, | as against 


» 
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Late News F lashes 


Grand Rapids, June 5.—Paul D. Welch has been named 
as export sales manager of De Vaux-Hall by General Sales 
Manager R. H. Mulch. Welch has had two years abroad for 
Reo following four years in sales promotional and export 
work for the same concern at the factory. Previous to that 
he was with Studebaker. 
* t 


Detroit, June 5.—The Evans Products Company starts 
production August | on a new automobile car-loading prod- 
uct, known as the automobile floor anchoring device, a 
mechanical substitute for the old method of nailing loading 
blocks to the car floors. A feature is the time saved in 
loading. 


7 * * 

Youngstown, O., June 5.—Mahoning Valley iron and 
steel scrap prices were unchanged this week after steadily 
declining for several weeks to the lowest point in vears. 
Steel production in the district is apparently stabilizing 
near the 40 per cent. level, although scrap purchases by 
mills are lacking in some classifications. Open hearth fur- 


. . . ' 
naces are being charged with scrap as more economical than. 


pig iron. 
+ 


* 
Mexico City, June 5.—Mexican oil tax brought in April 
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| William Durant was behind the 


not previously listed in the Automotive | 


|mew cars registered during May over. 
being 


| 
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total and Chicago | 
|showed a loss of approximately 10 | 
it is assumed that a cor- | 


ported by the Washington Automo- | 
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—N.A.C. C. Members Discuss Plans 
For Strengthening Dealer Body 


Sounds Keynote 


| under 
| Ave., 


Annual Gathering Aiiniats Heavy Attendance; Alvan 
Macauley, in Keynote Address, Points to 
Dangers of Overtrading 


EW YORK, June 5.—The annual members’ meeting of 
the National Automobile Chamber of Commerce got 
way here this morning at headquarte rs, 366 Madison 
with the largest attendance on hand in many years. 

This. morning’s session was devoted to discussions of subjects 


‘that are of particular present interest to the industry in 


| general. 
and made the keynote address. 


Alvan Macauley, president of the chamber, presided 
He stressed the vital impor- 


tance of bringing the dealer organization of the industry 
through the present trying period in such condition that it 


FORD DETROIT PLANTS 


LVAN MACAULEY, president 
of the National Automobile 
Chamber of Commerce, and presi- 
dent of the Packard Motor Car 
Company, made the keynote ad- 
dress at the annual members’ 
meeting of the N. A. C. C. Mr. 
Macauley’s address covered im- 
portant features of factory-dealer 
relations 
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DE VAUX DENIES LINK 
WITH ANY OTHER FIRM 


Newark, N. J., June 5.—Norman 
De Vaux, president of the De Vaux | 
Motor Company, addressing dealers | 
and newspapermen in the show- | 
rooms of the United States. Motor 
Sales Company, state distributor, 
declared that the De Vaux company | 
was in no way connected with any | 
other automobile manufacturer. 

The statement is said to be the 
result of rumors in New Jersey that 
new 
concern. 


| TODAY 


Sparks from Detroit 
Making salesmanship 
lished profession 
Editorial, “Shorter 
Work” : ; 
Differential Dise ussion 
Calendar of coming events. 
Contemporary comment 
Keep salesmen sold on 
says Chevrolet dealer. 
Ford April sales gain 
Jersey counties .Page 5 
Engineering news Pages 6, 7 
Delivering oils and gasoline profit- 
ably 
April sales of five trucks in Illinois 
top year ago 
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TABLES 


‘Cumulative May new passenger car 


registrations Pages 6, 7 | 


9,485 pesos on production and 71,000 pesos on exports, com- © umulative May new commercial 


see with 234,955 pesos on production and 84,709 pesos on’ 
exports in March. Gasoline production tax drops to 1,170, 000 
pesos from 1,444, 000 in 1 March. 


Making Salesmanship an Established Profession 


car registrations Page 8 | 
Major specifications and mechanical 

details of passenger cars. 
Pages 10, in 


| in anticipation of a new model, such 


|of half the force and the discontin- 
j}uance of one of the assembly lines | 
| seem 


TARIFF EXPERTS 


| perts who have made a Study of the 


| the 


can take advantage of the revival once it gets under way. 

There followed a spirited discus- 
| sion, members speaking for ten or 
| fifteen minutes on the subjects of 


| greatest interest to their respective 
organizations. The first session 
| was halted at 1 o’clock for luncheon 
| and the afternoon proceedings got 
under way shortly after 2 o'clock. 
ae address Mr. Macauley cited 
eal a ; the favorable factors that have ap- 
been a slowing up of activities at the | peared at this time when Seatadiee 
Rouge plant of the Ford Motor in general appears to be moving 
Company is admitted, but it is not | sidewise along the bottom of the 
depression. 

“We have gone through the spring 
selling season without an upturn of 
more than usual proportions,” Mr. 
Macauley declared. “We can hope 
| that it may become evident in the 
fall. Prudence suggests, however, a 
| conservative operation of our busi- 


nesses.” This, he indicated, should 
brought about a reduction of em- manifest itself in efforts to effect 
ployment, but the explanation is| greater efficiency in motor mer- 
that last winter, because of the em- 


SLOW DOWN; DRASTIC 
PAY-ROLL CUT DENIED 


Detroit, June 5.—That there has 


as the much rumored eight, it is | 
declared. Rumors of the laying off 


to be somewhat exaggerated, 
in view of the unofficial statement 
that comes from Dearborn, 

It is admitted that this week has 


chandising. 
| “The depression is proving a dan- 
|gerous thing to our business, not 
; only because of the many hard- 
|} ships it imposes, but also because 
;of wicked and destructive trade 
| practices which have crept in as a 
result of the buyers’ market which 
exists,” he declared. 
According to Mr. Macauley there 
little need for concern over the 
| ability of the manufacturing division 
of the industry to survive the de- 
pression. “Our problem is to keep 
| our distributor and dealer organi- 
zations strong enough so that they 
/will emerge from the depression with 
unimpaired vitality. The unexpected 
protraction of this depression is 


(Continued on Page 2) 


STUDY EFFECT OF 
CANADIAN RATES 


June 5.—The tenta- 
government ex- 


Washington, 
tive judgment of 
new Canadian tariff duties is that 
the effect on United States exports 
to the Dominion will not be as great 
as claimed by many of the anti- 


(C ontinued on Page 2) (Continued on » Page 12) 


A. A.A. Meeting Approves 
Tax Simplification Plan 


and road 
a tax 


5.—A | privilege of using street 
facilities, expressed through 
on fuel consumption. 

The imposition and collection of 
motor vehicle taxes should be vested 


lin a single agency—namely, the 


west BADEN, Ind., June 


new principle of automobile tax- 
ation, limiting levies to gasoline tax 
and license fee, was approved by the 


American Automobile Association. 
Designed to check pyramiding of state. 
taxes, the code was formulated by; All motor vehicle taxes should be 
association's national taxation | placed in a special state fund and 
committee. used under state direction for the 
It recommended that motor taxes | creation and maintenance of trunk 
should be confined to two forms,| line facilities in rural and urban 
one tax to be the equivalent of a | areas, so that motor taxes shall be 
property tax, expressed preferably | disbursed through the least number 
through equitable registration fees,/of governmental units, exercising 
and the other to be 3 a tax upon the | the highest regional authority. 


> 
wv 


See Page 
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AUTOMOTIVE DAILY NEWS, 


New Car Sales in May 


(Continued from Page 1) 


2.987 units in April and 2,274 units 
in Mav, 1930, or a gain of 626 units 
the last vear figure. Used car 
also showed a gain over May 
last year with totals of 5,400 units 
this vear, as compared with 5,190 
in 1930 

San 
totaled 
April 

Louisville showing in new Car 
sales for May was also very good, 
with a decline of but 2.5 per cent. 
from last year’s total. Actual new 
ear sales figures were 729 units in 
May, as against 748 last year. April 
sales in Louisville this vear totaled 
914 units. 

Sales by makes in Los Angeles for 
the first twenty-eight days of May 
this vear are as follows: 

May 
1931 
. 1,082 


ovel 
sales 


car sales 
1.789 in 


Francisco May new 
1,575, against 


as 


May 
1930 
1.484 
549 
90 
46 
15 
84 
62 

91 


Chevrolet 
Buick 
Pontiac 
Auburn 
Studebaker 
De Soto 
Chrysler .... 
Willys 

Nash aie f 42 
NE. o5-\0-5.8 wns i 59 
De Vaux Sariesnee p . 
Essex .. 
Oldsmobile 
Hupmobile 
Cadillac 
Graham 
Packard 
Hudson 
Oakland 
Ausiin ‘ 
Willys-Knigit pet 
Durant . ; re 32 
Reo ; xh 23 
Franklin . ; 11 
LaSalle ; 9 5 
Plymouth 5 

Jord 

Gardner 

Lincoln 

Marmon 

Peerless 

Pierce-Arrow 

Stutz 

Duesenberg 


*Not in production at that 


POSTPONE SALE OF 
LOCGMOBILE PLANT 


48 
45 
18 
44 
41 
38 
29 


oO” 


time 


Bridgeport, Conn., June 5.—Pub- 
he auction of the old Locomobile 
Company of America plant on 
South Main Street has been post- 
poned until Monday, June 22. The 
plant, appraised at $810,000. was to 
have been sold June 3, but the post- 
ponement was permitted by the 
Superior Court at the request of 
counsel for bondholders, who de- 
sired to secure more outstanding 
bonds. 

The auction will be held on the 
demand of mortgage bondholders, 
who hold bonds aggregating $1,050,- 
000 of an original issue of $1,500,000. 
The sum of $903,361 must be netted 
by the auction sale if bondholders 
are to be paid 100 per cent. A pro- 
tective committee. aided by counsel, 
represents the bondholders. No 
definite bids have thus far been re- 
ceived for the property. 


TRANSPORTATION SHOW 
ATTRACTS ABOUT 35,000 


June 5.—More 
attended the 
transportation 
May 27 to 
factory. 

mostly of 
built by 
the Cord 


Indianapolis, Ind 
than 35,000 people 
Jand, air and water 
exhibit held here from 
June 3 at the Dusenberg 

The exhibit, made up 
products designed and 
companies affiliated with 
Corporation, was housed in a tent 
covering 24,000 square feet, and in- 
cluded motor boats, airplanes, auto- 
mobiles, four, eight nine and 
twenty-four cylinder engines, and 
the first straight-eight. engine ever 
built in this country. An added 
feature of the exhibit was that the 
crowds were taken through the 
Duesenberg factory and shown the 
“World's Finest Automobile” actu- 
ally under construction. 

A total of upwards of $500,000 
worth of products made up the dis- 
play. which was one of the largest 
of its kind ever held in the Middle 
West. 
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| dominion. 


' assemble 
, they cannot produce there. 


' establishments 
| been 


Fall Below April Peak 


TARIFF EXPERTS 
STUDY EFFECT OF 
CANADIAN RATES 


(Continued from Page 1) 


they 
de- 


will 
the 


nor 
by 


protectionist faction, 
be as light as claimed 
fenders of protection. 

The real effects cannot be deter- 
mined until after some months’ ex- 
perience, bu’ it is probable they will 
be midway between the two extreme 
views. 

A few weeks past the prime min- 
ister announced the fixing of a 
maximum discount to Canadian 
dealers of 20 per cent. on imported 
automobiles. Discounts higher than 
this previously had prevailed. A re- 
liable estimate made here was to the 
effect that this provision increased 
by 14 per cent. the duty on cars in 
the $1.000 class. and by 14.6 per cent 
those in the $2,500 class. 

In his new tariff, the prime min- 
ister, while leaving the duties the 
same on low-priced cars, has in- 
creased to 30 per cent. from 27!) 
per cent. the duty on cars from 
$1,200 to $2,100. On the higher- 
priced machines the duty has been 
‘increased to 40 per cent. from 27'. 
per cent. Furthermore, the. premier 
has lowered the drawback or rebate 
on parts imported into Canada and 
assembled there for domestic con- 
sumption to 60 per cent. of the duty 
from 99 per cent. 

An additional change in the auto- 
mobile schedules was the provision 
that a long list of specific types of 
automobile parts shall not receive 
the benefit of drawbacks when im- 
ported for assembly. 

When the prime _ minister 
nounced the fixed discount limita- 
tion to dealers of 20 pe rcent., a few 
important producers of medium- 
priced American cars announced 
that they would manufacture in the 
It is believed here that 
an additional duty of 2'» per cent 


,on machines of this class, the addi- 
_ tional 


12'. 
priced cars 


per cent. rate on high- 
an dthe tightening up 
of duties on parts will act to force 
American motor car manufacturers 
to make or buy as many parts in 
Canada as thev can. in case ther 
do not manufacture their entire 
machine in the dominion, and to 
in Canada what parts 


Total imports of passenger auto- 
mobiles into Canada from the Unit- 
ed States in 1930 were 19.613, val- 
ued at $15.656.951, while the im- 
ports of parts were valued at $23.- 
129,705. 


SAN ANTONIO A. T. A. 
STARTS PLAN TO BOOST 
MEMBERS’ SERVICE 


San Antonio, Tex., June 5.—A co- 
operative advertising campaign has 
been inaugurated by members of 
the San Antonio Auto Trades Asso- 
ciation as a means of promoting 
the service departments of the 
member firms. The campaign will 
continue for thirteen weeks, with 
an ad appearing in the three loca! 
papers each week. The advertise- 
ments cal] attention to the quality 
of workmanship, reliability of the 
firms. completenesss of the equip- 
ment in the shops and the savings 
and advantages gained by patroniz- 
ing the service department of a 
dealer-member of the association 

All advertisements are five col- 
umns 1n width by fourteen inches 
in length, for a total of seventy 
column inches. Each ad will cover 
a different appeal. and each will 
be designated to direct business into 
the service Gepartments of the mem- 
bers of the association 

T. J. Simmon 
tary of the association 
of the details 


execulive secre- 
mS in charge 


NEW SERVICE STATION 
FOR FIRESTONE PRODUCTS 
East Orange. N. J... Ken 
Taylor's Auto Service. Ine., 19 Me- 
Kinley Ave... one the largest tire 
stores and automobile servicing 
In the state has 
opened. The store 
latest expression, to 


June 5 


of 


formally 


represents the 


’ date, of the one-stop idea. 


an- 


NEW LAW REQUIRES 
GARAGES TO GET 
WRITTEN ORDERS) 


(Continued from Page 1) 
it to be weak. One provision of this 
bill gave towns and cities authority 
to establish certain zones wher 
junk vards would not be permitted 
A bill providing that a manufac- 
turer, dealer or repairer may loan 
a car with dealers’ plates for 4 
period not exceeding five davs was 
adopted. This measure, which also | 
allowed for operation of cars by 
dealers for personal use with deal- 
markers, will become effective 
1932. 


ers 
January 1, 

Operators of automobile renting 
igencies are required to compare 
the signature of the person renting 
a car with that on his driving 
license, under the terms of House 
Bill 642. It was also provided that 
renters must ‘keep records of such 
data and the registration niumber 
of the car rented. 


FORD DETROIT PLANTS 
SLOW DOWN; DRASTIC 
PAY-ROLL CUT DENIED 


(Continued from Page 1) 


ployment situation, the company 
took on more men than were needed 
at the time in order to relieve this 
distress. Now that the seasonal! drop 
has come, the company finds itself 
ahead of its needs in the wav of 
parts, so the slack is being taken up. 

It is declared that the time will 
be so split up that the nen who 
have been on the pay roll this vear 
will be cared for on part time tor 
each, instead of arbitrarilv laving 
off a certain number. 


M’ALEER REPORTS 
60° INCREASE IN 
FIRST QUARTER ORDERS 


Detroit, June 5..—Business ot the 
McAleer Manufacturing Company ol 
Detroit for the first quarter of 1931. 
including pre-season orders, showed 
an increase of approximately 60 per 
cent. over the business of the same 
period last year, accerding to C. H 
McAleer, president of the company 

The company, which is one ot the 
largest produccrs of automobile and 
furniture polishes and rubbing and 
polishing products used by automo- 
bile body builders is, also, the largest 
radio advertiser of its kind in the 
world. The McAleer weekly program 
is broadcast over a coast-to-coast 
chain using fifty-five radio stations 

In discussing the excellent and 
healthy increase which the McAlee1 
Company showed during the first 
quarter of this vear, Mr. McAlee1 
Said: 

“The period of general business 
depression from which we are now 
emerging has proved a boon to the 
active retail automobile accessory 
dealer in that it has increased the 
demand for automobile polishes 
touch-up enamels and other prod- 
ucts which improve the appearance 
of a Car. 

“Thousands of people. who ordi- 
narily buy new cars every year, have 
been driving the old car for the past 
two years. These people are ‘ap- 
pearance conscious’ and, since thes 
cannot drive a new car, they are 
concerned with the appearance of 
the old one and they form an ever 
increasing market for our products.” 


SOUTH CAROLINA'S GAS 
TAX COLLECTIONS 
Columbia, &S. C., June Gaso- 
line tax collections in South Caro- 
lina for May totaled $609,468.84 
compared with $584,102.85 for 
corresponding month last year 
cording to figures given out by 
Walter G. Query, chairman of the 
state tax commission. The gasoline 
tax receipts have increased from 
$2,.796.356.85 year to $2,839.- 
604.47 for the just closed, it 
was stated. 


UP 


as 
the 
ac- 


last 
month 


PHILADELPHIA PLANTS 
ACTIVE DURING APRIL 


Philadelphia, June 5.—Operations 
of plants in the Third Federal Re- 
serve District for the month of 
April. engaged in making automo- 
bile parts and bodies, showed more 


than the usual] gain. 


SATURDAY, J 


UNE 6, 1931 


SPARKS fron JJETROIT 


Chief Longhorn 
‘ 
A Quiet Week 
** 
United Motors Service 
Display 
4: + 


Racing Hudson 


| Chris Sinsabaugh—Detroit Editor 


| 

66 N appreciation of his excellent leadership, H. J. Klingler 
Chief Longhorn, Southwest 
Region, Dallas, Tex., May 1931,” reads the dise attached 
to a magnificent pair of horns of a Texas steer which awaits 
the homecoming today of the Chevrolet sales manager. The 
horns have a spread of 61!.5 inches and the pair is exceed- 
ingly rare, because of the light tips, there being only fifty- 
This trophy of appre- 


designated 
>») 


is hereby 


two of them in the country, it is said. 
ciation goes above the mantel of the new Klingler home in 
Detroit. 

The title was given Klingler at a meeting of the field 
torces in Dallas, one of those meetings the factory folk have 
been holding for the past month in various parts of the 
country. Hearing about the new Klingler home, the Texans 
concluded that their state should be represented, so the award 
was made, and now we have Chief Longhorn. 

Following the meeting Mr. Klingler, M. D. 
Douglas, general parts and service, W. G. Lewellen, sales 
promotion; J. FE. Johnson, dealer accounting, and H. T. 
Iwald, advertising counsel, jumped to the Pacific Coast 
They are due back in 


Dallas 


where the crusade came to an end. 
Detroit today. 


* * 

T really looks as if next week will go down into the 

| history of the year without a new model announcement, 

at least so far as Detroit is concerned. There’s nothing on 

the slate as this is being written, but in all likelihood there 

will be only a short lull before these sales stimulators start 
debuting again. 

The whispers have it that toward the end of the month 
one of the old companies in the top bracket will most likely 
have something to say. While no names are mentioned, 
there is considerable interest being displayed in what will 


be announced. 

Even more pronounced is the rumor tl concern in 
the low-priced field, which has not made a .. in over 
a year, is preparing for a coming out party very soon. The 
column conductor has been snooping around, but all he can 
find out is that the newcomer will be remarkable for a “new 
principle.” That whets one’s appetite. 

. + * 


ige 


HE main lobby of the General Motors building looks 

different these davs. Usually there are General Motors 
cars on display, but holding forth there nowadays is some- 
thing entirely different. This valuable display space has 
been turned over to United Motors Service, and right well 
has that concern utilized it. 

There are three separate exhibits, displaying artistically 
all of the automotive accessories handled by United Motors, 
while the setting itself illustrates graphically many of the 
uses to which these accessories are put. For example, the 
screen flanking an exhibit of police radio portrays a burglar 
fleeing with his loot directly into the arms of a policeman, 
while in the center is a complete display of Delco police 
radio. Then we see Delco batteries, Klaxon warning 
signals, Delco-Remy starting, lighting and ignition equip- 
ment, Delco-Lovejoy hydraulic shocks, AC products, Harri- 
son radiators, New Departure and Hyatt bearings and Delco 


automotive radio. 
© * * 


eo. W. J. MTANEENY of Hudson-Essex was 
at the Indianapolis race and watched with keen in- 
terest the performance of the Marr Specialy which finished 
tenth. This was because the car itself was built of Hudson 
standard parts, or of at least 95 per cent. of that material. 
s,uddy Marr, race driver, called on President McAneeny 
months ago and said: “Let*me have standard Hudson parts 
and I'll build a car that not only will go the distance at In- 
dianapolis, but I'll promise to put her in the money.” 
According to the factory the Marr Special carried the 
following Hudson stock parts: Crankcase, lubrication sys- 
tem, axles, crankshaft and connecting rods, frame and steer- 
ing gear, belt-driven fan, brakes, front axle forging, front 
wheel spindle, spindle arm, shock absorbers, propeller shaft 
and universal joints, timing chain, clutch, transmission and 
brake lining. The car qualified at 106 miles per hour. 
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Making Salesmanship— an 


K. A. Ridenour, Dodge Di- 


rector of Sales Promo- 
tion, Tells of Definite 
And Specific Training 
Courses Used by His 


Concern ‘ 


By K. A. RIDENOUR 


Director of Sales Promotion, Dodge 
Brothers Corporation. 
FOR many years, Dodge Brothers 
has directed its attention and 
interest to training and directing 
salesmen. As a result, it has pre- 
pared in conjunction with the La- 
Salle Extension University, special- 
ized training for its passenger car 
salesmen, truck salesmen and sales 
managers. Definite and _ specific 
training courses, based upon actual 
field surveys, containing the most 
modern up-to-date methods and 
procedures of successful salesman- 
ship and sales management have 
thus been made available to the 
Dodge selling organization at a 
nominal cost. 

These specialized training courses 
i ” place Dodge sales- 
a 4 menship and 
’ sales management 
on a professional 
basis. They make 
possible the de- 
velopment of the 
man in his pro- 
fession’ and help 
him materially to 
increase his eary- 
ing power. They 
provide a_ solid 
bedrock founda- 
tion. upon which he will surely 
build a substantial and more profit- 
able future in our industry. 

Salesmanship apparently has no 
Patron saints. No Carnegies, Rock- 
efellers or Morgans have risen to 
endow it with universities or spe- 
cialized educational institutions— 
there is no such source of special- 
ized sales training available to the 
automobile salesman. 

It is for this reason, together with 
a sincere desire to build soundly 
for the future, that Dodge Brothers 
has spent so unstintingly of its time. 
effort and money in developing the 
definite and specific Dodge Train- 
ing. Dodge automobile and truck 
salesmanship, as well as Dodge 
sales management, rightfully will 
become as established, soundly de- 
veloped profession, proving to be an 
increasingly profitable life-time vo- 
cation for the individuals who com- 
prise this most important branch 
ot the organization. 

The seller seeks the buyer—prac- 
tice in merchandising automobiles 
is in no small part responsible for 
the high rank of the automobile in- 
dustry among all other commercial! 
activities. 

The ups and downs of our 
ness—the vears of prosperity and 
the leaner years—are controlled by 
the delicate balance between supply 
and demand 

In the early days of 
the ‘production level 
the demand level high 

Since this condition is now re- 
versed, and production capacity ex- 
ceeds consumer demand by a con- 
Siderable margin, demand must be 
more intensively created, aggressive 
salesmanship of a more highly pro- 
fessional type must obviously be de- 
veloped. 

While the success of an automo- 
bile factory is dependent upon the 
combined successes of its dealers 
the dealer’s success depends entirely 
upon sales for its source of profit 
—new and used car sales and the 
sale of parts, accessories and labor. 
Therefore, selling is recognized as 
the most vital activity in the build- 
ing of a dealer’s success. 

It follows logically that the more 
efficient the selling the more money 
is made by the dealer—and it 
is evident that anything done to- 
ward increasing the dealer's seiling 
efficiency is important and the more 
efficient the process the greater 
and more profitable the results. 

In the early days of our indus- 
try, it was found that a salesman 
Should make a specific number of 
calls each day, divided between 
OWner and new prospect contacts. 
The results of surveys show that the 
number of demonstrations are al- 
Ways a controiling factor in sales 
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Automobile dealers and repairmen of Bridgeport, 


n Your Veighberhoed 


wre REPAIRMENS ASSN In E-"Woor Protection } 


If Your Car Needs Repairing — Bring it Toa 
Member of the Master 
Auto Repairmen’ s Asso., Inc. of Bridgeport 


As OF SERRE OF 


(Skillful Labor — Hones Work — F 


Safety Servier Corp j 
471 JOHN 8ST 
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Min Now! = 


Conn., took space 


on a co-operative page advertisement in a Sunday newspaper which was 
tied up with a feature article by Motor Vehicle Commissioner Robbins B. 


Stoeckel. 
by the commissioner, who described 


The need of keeping car equipment in good repair was stressed 
the state’s policy of inspection and | 


rules regarding strength of brakes and other features. 


volume — that the demonstration 
is always more eftective if it is 
preceded by a forceful presentation 
of facts after analyzing and estab- 
lishing the prospects’ buying rea- 
sons, and that the sale can always 
be closed to best advantage in the 
salesroom aiter the road demon- 
stration. : 

These are some of the more im- 
portant fundamentals that always 
have brought forth satisfactory re- 
sults where they have been intelli- 
gently, consistently and enthusiasti- 
cally carried out, but which have 
been obscured in many dealerships 
by unimportant detail and a fail- 
ure to appreciate the fundamental 
need. In many cases, dealers are 
endeavoring to improve their sales 
departments by constantly changing 
personnel, or through clever, but 
complicated, and often unprofitable 
salesman’s compensation plans, sales 
contests and a host of similar tem- 
porary evasions of the real need for 
professional training, fair compen- 
sation, proper supervision and co- 
operation for a well selected perma- 
nent organization. 


Automobile salesmanship 
unquestionably be elevated 
rightful position among the _ pro- 
tessions. To accomplish this re- 
quires time and consistent applica- 
tion. Specialized, consistent train- 
ing alone will produce this result. 
Almost every one is familiar with 
the beneficial results that are 
achieved through definite, specific 
and intelligent training and direc- 
tion in any profession, and the chief 
reason why a great many aultomo- 
bile salesmen are not generally more 
efficient and consequently produc- 
tive of more sales and greater 
earnings is due to the lack of ap- 
preciation of automobile salesman- 
Ship as a profession. 

In most lines of specialty selling. 
a salesman is not permitted to call 
upon customers until he has had 
adequate schooling and is thorough- 
ly competent, not only to discuss in 
detail the product he is selling, but 
capable of demonstrating and sell- 
ing the product in a pleasing and 
forceful manner by employing the 
successful fundamentals of up-to- 
date selling practice. 

Merchants of other specialty lines 
have found that it is not only the 
sales a poor salesman fails to make, 
but the many sales which he spoils 
for the other salesman that makes 
him a liability to the sales organi- 
zation, 

Morale is always low among un- 


must 
to its 


| dealer's 


| either 


salesmen 
and the 


trained and _ inefficient 

They lack the confidence 
systematic, methodical procedure 
necessary to make the maximum 
number oi sales. Untrained sales- 
men are lacking in the mental ease 
that comes with keen interest in 
their daily work and they waste the 
time, their own and 
time, due to inadequate 
the product and how 
demonstrate it 
approximately 
Study and 


prospect's 
knowledge of 
to present or 
It takes 
years of specialized 
or three years of interne-ship 
become a doctor—four to six years 
of specialized study to become a 
lawyer, plus several years of 
prenticeship, During the first few 
years of practice as a doctor or 
lawyer, the professional man must 
acquire further 
and he must study constantly as 
long as he continues to practice in 
order to keep abreast of the many 
changes in the development of 
profession. And as he builds his 
practice—broadens his clientele—he 
follows closely the basic fundamen- 


two 


tals he learned during his training | 


period. 

You don't trust 
quack-—-and you 
lawyer to try a 
situation 
fessional service. 
man logically expect to 
successful automobile 
over-night without training 
reasonable amount of 
ence? 
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on a 
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you pro- 
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Sales experi- 


WISCONSIN PLANS 990 
GRADE CROSSINGS IN ’31 


Madison, Wis., June 5.—Wisconsin 


is now busily building 


grade crossings over railroads with 
in the elimina- 


traveled 
and 


mind 
heavily 


two thoughts 
tion of the 
and dangerous grade crossings 
the provision of employment 
By the middle of May, twenty-six 
overhead crossings had been award- 
ed for construction and bids have 
been received on seven 


most 


to 


| 
practical experience | 


good | 
In | 
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overhead | 
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(USED CAR STOCKS AT 
_ LOW LEVEL IN SEATTLE, 


NAGELVOORT REPORTS) 


Seattle, Wash., 
lower 


June 5 
and 
in the history 


used cars are 
been better than ever 
of the company, the past month, is 
| the report of Floris Nagelvoort of 
| Nagelvoort-Stearns-Cadillac Com- 
| pany 


“The month prior we were offer- | 


| . 
| ing special bonuses to salesmen,” he 
said to Automotive Daily News, “but 


‘the plan did not seem to get results. 
| Then the following month we took 


off the bonus and put a lower price | 


| 

on our stock.” 

| “Good, hard plugging’ 
jas the best recipe for selling cars, 
;new or used. Forced sales, 
the ladder goes up for a time, are 
not held in high esteem by Nagel- 
voort, who says that there is always 
'a downward curve to offset spurts 
caused by forced sales. 

| “There is more profit in a good 
| steady business,” he declared. Then, 
| by way of commenting upon some of 
ithe inherent problems of the car 
dealer, Mr. Nagelvoort 
“Human nature seems 


to still 


of the car he is selling than the one 
ihe is buying 


LAMBERT CO. MERGES 
TWO PARTS COMPANIES 
Los Angeles, June 5.—Lambert 
Company, Ltd., has merged the 
| Service Parts Company an@ Kanouse 
& Foote, according to Ira Lambert, 
‘president. The Lambert 
| will continue to operate trom 
| original location at 1202 East 
St., and will also operate a store at 
2331 South Hill St., in the location 
formerly occupied by Kanouse & 
Foote. S. E. Morrison, 
of Service Parts Company, and Roy 
| Wright of Kanouse & Foote, will! re- 
}main with Lambert Company. 
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‘Proper Understanding 
By Prospect Is Aim 
Of Indiana Dealer 


the 
the means of 
to a cause—per- 
first-hand ex- 
means of de- 
creed of 
manager 
Company, 


PPROPER 

prospect is 
winning converts 
| sonal contact and 
perience are surest 
| veloping interest—is 
|L. J. Haynes, wholesale 
Wabash Valley Motor 
Evansville, Ind., Hudson and Essex 
distributor for southern Indiana 
and Illinois and western Kentucky. 

Mr. Haynes has applied his be- 
lief with successful results to de- 
velop interest in free wheeling and 
incidentally in other advantages of 
the Hudson and Essex lines. Mak- 
ing the public familiar with every 
new development the automotive 
industry has realized has been an 
established policy of the Wabash 
Valley Motor Company 

The adoption of free wheeling for 
Hudson and Essex cars recently 
}proved another occasion to demon- 
strate most convincingly and de- 
velop prospective owners. 

A Hudson sedan paintéd white 
and lettered appropriately is placed 
at the service of any one who 
| wishes to drive. 

After two weeks in Evansville for 
| free demonstration the car accom- 

panied by an Essex commercial car 
equipped with sound amplifying 
| system left for a tour of the wide 
| territory the company supplies— 
| visiting every town and offering 
residents the opportunity to drive. 


understanding by 
best 





the 


LEASES SERVICE STATION 

Union City, N. J., June 5.—Shell 
Eastern Petroleum, Inc., has leased 
the service station at Manhattan 
Avenue and 16th Street, 30 by 100, 
for five years at 1 cent a gallon. 
Harold McKirdy and Albert Men- 
com are the owners 
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since then ten more have been ad- | 


vertised for bids. The Wisconsin 
program calls for the 
this year, with the co-operation of 


the railroads, of 
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in 1931, 
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Shorter Hours, M we Work 


N a recent survey issued by Moody's Investors’ Service, 
the contention is made that further reductions in the 
length of the average working day and week will be used 
as a major weapon in the battle to reduce unemployment. 
In support of this contention figures from the Department 
of Labor are cited, showing the steady reduction in hours 
of labor per week, since 1907. 

Moody’s finds that many industries are turning from 
the traditional reduction in wages to shortening the work- 
ing time of labor, as a means of relieving unemployment. 
This organization expresses the belief that while many in- 


| 


| 


I 


such opinions. 
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Differential Discussions 


N this column Automotive Daily News is glad to present the opinions of its readers on topics related 
directly to the automotive industry. Automotive Daily News, however, must disclaim responsibility for 
All questions regarding merchandising, technical problems or other information pertain- 


ing to automotive industry will be answered without charge in this column. 


The following letter contains 


interesting comments regarding the 


varied lubrication requirements at present specified by car and truck 


manufacturers. 
| 


| Automotive Daily News: During 
the past two or three years we have 
| Seen a marked change in the atti- 
tude of car dealers, service station 
operators and car owners toward 
the lubrication of all points on the 
| automobile chassis. 

Where formerly one grease, in- 
| frequently applied, was supposed to 
lubricate the water pump, stay 
put in the wheel bearings and 
universal joints, and keep_ the 
| squeaks out of the shackle bolts, 
| the demand is now for a specially 
' developed lubricant for each chas- | 
sis part. The automotive industry 
;has accepted a new standard of 
; correct and complete lubrication— 
has benefited by it in terms of im- 
proved car performance and owner 
satisfaction—and is now in _ the 
process of overemphasizing spe- 
cialization to the point where it is 
in danger of defeating itself. 

According to 1931 factory instruc- 
; tion books, there are more than 
| fourteen different kinds (not brands) 
| of chassis lubricants needed for the 
various makes of passenger cars now 
on the road. Added to this are 
three or four grades (again leaving 
brands out of the question) of en- 





dustries have hesitated to take this step, events will force! gine oil and two grades of gasoline 


The suggestions made are that a study be made with 
the object of reducing the number of lubricants recommended, and, in 
designing new chassis, consideration be given to the suitability of Jubri- 
| cants now on the market. g es —- 


drawing card to new business, it is 


evident that the dealer must be| 
prepared to lubricate other makes | 


of cars as well as his own. He is 
therefore working under much the 
same handicap as the greasing sta- 
tion operator, i. e., that of trying 


to keep up with a steadily increas- | 


ing number of recommendations of 
special lubricants. 

For example, the lubricants speci- 
fied this year for fan bearings in- 
clude engine oil, gear oil, cup 
grease, high melting point fiber 
grease, waterproof grease, soft semi- 


fluid grease and many others. Front- | 


wheel bearings sometimes’ take 


one grease, and rear-wheel bearings | 


another. Universal joints, water- 
pump bearings, clutch-release bear- 
ings, and even shackle bolts, re- 


quire specially developed products, | 


according to design. Provision for 
lubricating each part includes an 
almost endless variety of oil cups, 
grease cups, central oil systems, pipe 
plugs, oil holes and pressure gun 
fittings. 

Speaking as an oil refining com- 
pany, we are entirely in accord 
with any movement that encourages 
correct and complete lubrication. 
We are making it our business to 


|we have S. A. E. designations on 
greases, there is still the problem 
of limiting recommendations to a 
number that is consistent with 
abilfty of the greasing stations and 
car dealers to dispense them. 

We suggest, therefore: 

1. That it is to the advantage of 
all passenger car and truck manu- 
facturers interested in promoting 
special chassis lubrication to make 
a careful study of the mechanical 
requirements of present chassis de- 
sign with a view to reducing the 
| number of lubricants recommended. 

2. That in designing new chassis, 
first consideration be given to the 
matter of whether the new design 
can be lubricated by the types of 
lubricants now on the market. 

Comments will be appreciated. 

Cc. P. FREY, 
Vacuum Oil Company, Automotive 
Department, New York city. 


THE MIDDLEBY 


Automotive Daily News: In addi- 
tion to your numerous names of 
automobiles which the Curtis Pub- 
lishing Company’s list contains, you 
can add the Middleby, which had a 
| four-cylinder, air cooled motor, 
j built by the Middleby Motor Com- 
;pany of Reading, Pa., in 1910 and 
} 1911. C. A. KLEIN, 

Klein Motor Company, 
Allentown, Pa. 





a rapid shift in sentiment from this time forward. 

In analyzing the figures used, Moody’s Service finds 
that working hours have been reduced 10.8 per cent. since 
1907 in a number of the most important trades. With the 
increase in the productivity of labor, continuation of this 
trend toward shorter hours become almost inevitable. 

The tabulation from the Department of Labor is so in- 
teresting, showing as it does the almost uninterrupted fall 
of the labor week, that we append it here: 

Trend of Hours of Labor per Week, 1907-1929 
(Expressed in index numbers, 1913 equals 100.) 
102.6 1919 
102.1 1920 
101.9 1921 
101.1 1922 
100.7 1923 
100.3 1924 
100.0 1925 
99.6 1926 
99.4 1927 
98.8 1928 
98.4 1929 

97.0 


1907 
1908 
1909 
1910 
1911 
1912 
1913 
1914 
1915 
1916 
1917 
1918 
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Unscrambling Eggs 


HEN the skill of the cook is limited or time presses, 

the usual practice in preparing eggs is to fall back 
on the simple process of scrambling the product of the domes- 
tic fowl. This is also done when the eggs available have 
passed the age for successful poaching or other delicate 
treatment. However, let that pass. The real interest in the 
case lies in the fact that while scrambling is the easiest 
known method of cooking eggs, which the least skillful can 
successfully perform, no one has yet found a method of 
unscrambling those humble articles of diet, once the fateful 
operation has been performed. 

Many years ago our noble legislators passed certain 
Jaws, which seemed to them expedient at the moment. By 
so doing they managed to make a very successful scramble 
of American business in certain of its aspects. 
are paying the penalty for the legislative scrambling of years 
ago. Business is restricted along certain lines, and is today 
actually prevented from taking various steps that would 
probably lead to renewed prosperity. It was easy to 
scramble our business eggs, but no one has yet found a 
satisfactory way of reversing the process. 

To carry the analogy a little further, a lot of auto- 
mobile dealers following the line of least resistance have 
managed to scramble their business eggs 
oughly. Fortunately it is possible to unscramble most busi- 
ness mistakes, If the scramble is in the used car depart- 
ment, it can be unscrambled by the introduction of proper 
merchandising methods, including honest valuation of the 
omnipresent trade-in. 


+ 


+ + * 


United States custom receipts during April, 1931, to- 
taled $31,798,000, against $41,071,000 in April of last year. 
Receipts for ten months ending with April totaled $321,905,- 


000, compared with $463,108,000 in the same period of the | 


preceding fiscal year. Showing again that you 


ng f have to give 
something if you are going to take. " = 


Today we 


pretty thor-!| 


| —altogether some twenty separate 


and distinct products that are the- 
oretically required to make the cars 
run and lubricate them properly. 
|To the average greasing station 
operator this is an impressive total 
—and@ an unreasonable one. It is 
just about ten more grades than he 
can and will stock. The burden of 
| overhead and the cost of dispensing 
| equipment more than offset the pos- 
sible profits 

Car dealers, as a class, are in a 
better position. Four or five chassis | 
, lubricants and three grades of en- 
‘gine oil will usually cover the re- 
quirements of any one make of 
| car. The more progressive car 
dealers, however, are using chassis 
lubrication to maintain contact with 
their owners, and to seeure leads 
for new car sales, and, where spe- 
eialized lubrication is used as & 


| 

| 

| 

| | 


| COMING EVENTS | 


| JUNE 
4- 6—Chieago, Ml. Institute 
Engineers 
8-12—Chicage, Hl. Radio Manufacturers 
Association, annua] show. 
| 18@-12—Swampseett, Mass. American Iin- 
stitute of Chemica] Engineers’ meet- 


ing. 

14-19—White Sulphur Springs, W. Va. 
Society of Automotive Engineers. 
summer meeting. 

| 15-18—Madison, Wis. American Society ot 
Mechanical Engineers, fourth na- 
tional oi] and gas power meeting. 

17-19—Freneh Lick, Ind. Steel Founders 
Society, mid-summer meeting. 

21—Montlery Traek, France. Automobile 

Club of France, grand prize race. 

22-26—Chicago, Ill. American Society for 
Testing Materials. thirty-fourth an- 
nual meeting. 

22-27—Boston, Mass. National Association 

| of Credit Men, convention. 

,; 29-40—Chicago, Il. Nationa] Association | 
of Taxicab Owners, meeting. 


JULY 
i—Altoona, Pa. Automobile race. 
19—Nurburg-Ring, Rhineland, Germany. 
| Automobile Club of Germany, grand 
prize race 


SEPTEMBER 
1- 3—Cleveland, O. Hotel Statler, Society 
| of Automotive Engineers, twentieth 
annual aeronautical meeting in 
conjunction with National Air 
races. 
8-13—Utrecht, Helfand. Utrecht Fair, bus 
| and truck show. 
16-17—Atlantic City, N. J. 
troleum Association, 
ing, Hote] Traymore. 
20-26—Springfield, Mass. 
| Exposition, 
21-25—Boston, Mass. 
Society, meeting. 
28-29—Atlantic City. N. J. National Asso- | 
ciation of Motor Bus Operators, 
fifth annual meeting, Hote) Am- 
bassador. 
Bw. @, 


Association, 


of Radic 


National Pe- 
annual meet- 


Eastern States 


American Welding 


American 
an- | 


26-Oct. 2—Atlantie City, 
Electric Rallway 
| nual meeting. 
OC10BER 
1-11—Paris, France. International Auto- 
} mobile Salon, 
2- 3—Houston, Tex, American Institute 
of Mining and Metallurgica) En- 
gineers. petr.leum division meet- 


ing 
aS-16-~-Ciionge, I, National Safety Coun- 
cil, 
14-16—Pittsburgh, Fi. Society of Indus- 


x trial Engineers, convention, 
| 15-24—Leondon, England. Internationa, 





Motor Exhitition, Olympia Hall. 
22-28—Pragne. Czecho-Stovakia. Interna- 
tional Aniomobile Exposition. 


maintain the widest possible dis- | 
tribution of a specially developed | 
line of lubricants, each of which | 


ADD FIVE MORE! 


has its own particular application 
to the automobile chassis. It seems 
to us, however, that in striving to 
set up a new and improved stand- 
ard of specialized chassis lubrica- 
tion, the automotive industry has 
entirely overlooked the commercial 
difficulties of putting this standard 
into practice—on the reasonable 


| Automotive Daily News: In that 
| list of old time cars that A. D. N. is 
digging up, how about an old rat- 
ltler called the Grout? And the 
Birch? Pungs-Finch? Berkshire? 
Well, anyway, if I could find the 
time I guess I could write down 
from memory almost every car ever 
made in this broad land of ours. 


| ture sent out, and be active in the association. 


and workable basis that it should /How many remember the ONLY car 

be—if there is to be any permanent | made out at Port Jeff, L. I.? It was 

advantage in it. |/a monstrous one-lunger with «@ 
The adoption of an S. A. E. clas- | 12x12 bore and stroke. 

sification of chassis lubricants might BERT J. NORTH, 

help. We would like to have com- U. S. Motor Sales Company, New- 

ments on that. But whether or not ‘ark, N. J. 


Contemporary Comment 


HILE business is on the up and up, little thought 

apparently is given to legitimate expenses incurred in 
conducting an industrial concern. However, at the first signs 
of slackening up in demand, there is a concerted whetting of 
pruning knives by industrial executives that is heard far and 
wide, and the merry task of lopping off alleged unnecessary 
expenses is under way. Usually there is a difference of opin- 
ion between executives and department heads as to what con- 
stitute unnecessary expenses, and in many instances valu- 
able work is badly crippled by the careless wielding of the 


knife. 
In periods of business distress wits are sharpened, and 
often new and previously unthought of uses are developed 


_for manufactured products by those who possess the happy 
‘faculty of being able to visualize applications of their 


products in new ways. Usually men of such caliber are inter- 


'ested in the broad aspects of their industries, and are willing 
'to co-operate with others in maintaining high standards of 


business practice. Naturally, the question arises—“Where 
can we meet such men, discuss our problems with them, or 
hear their experiences?” The answer is—Join your trade 
association if you do not belong, and if you are a member, 
attend every meeting, carefully digest all reports and litera- 
Above all, do 
not be penny wise and pound foolish in allowing membership 
in an.active trade group to lapse.—The Steel Founder. 
+ * 


* 

ROM now on liquidation is beund to be slow and 
laborious. ‘Factor of profits trend is uncertain, yet it 
had changed in 1929 long before the market recognized the 
fact. Assurance of black ink figures this quarter for many 


| companies reporting deficits for the first quarter may be 


marking the turn in this intense business depression. These 
considerations point strongly to the approaching end of the 
bear market and the likelihood of only a minor further 
decline in the average level of stocks regardless of whether 
the patient buyers in this period may not be thoroughly vin- 
dicated for some weeks.—The Trader. 
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Keep Salesmen Sold on Their Car, Says Chevrolet Dealer 


Ford April Sales in All FR: j, 
Counties Gain Over March 


Lincoln, Neb., Cueits Be-| 


lieves in Good Commis-, 
sions and _ Frequent 
Meetings and Sales 
Clinics 


HE problem of how to sell more 

cars is being tackled in earnest | 
by dealers all over the country these 
days and any one who can tell how 
they solve their problem is pretty 
certain of having an audience, Here 
is how a few dealers 
Neb., have done it: 

B. Merner, sales manager, De Teau 
Chevrolet Company (incidentally 
this company has sold more cars 
during the first five months of 1931 
than it did for the same period in 
1930, which was a fair year in itself): 
“The only way to Sell cars is to work 
hard. The whole thing boils itself 
down to the salesmen; therefore, a 
dealer should know just about 
everything there is to know about 
his men and be able to inspire cr 
drive them, which ever method they 
may require. 

“The best method to keep sales- 
men producing to the utmost is to 
keep them sold on their car, pay 


them good commissions, and have | 


frequent salesmen meetings and 
sales clinics in order that they may 


feel that they are a part of a real | 
business-like and going concern, and | 
learn new wrinkles | 


incidentally 
about the business of selling cars. 
Keep them convinced that they are 
working for the best company in 
town, and@ are selling the most car 
per dollar on the market. A good 
time to work saleg@ effort up to its 
peak is when a new model is being 
introduced, I have found.” 

Ed O'Shea, head of the O’Shea 
Motor Company, Ford and Lincoln 
dealers: “Our six-day new car 
salon this spring moved more new 
cars over a given period than ever 
before in the history of this com- 
pany. For six days and evenings 
we put all our salesmen on the 
floor, and when the salon was Over 
we had sold 102 new cars. Only 
fifty-two of these deals involved 
trade-ins. Last year we moved 
seventy-six new cars with forty-one 
trade-ins during the six-day salon. 


“While I am a great believer in | 


the sales’ potency of salons, I also 


believe that they must be properly | 


conducted if they are to be effec- 
tive. During this year’s salon we 
ran big ads in the daily newspapers 
for several days preceding the af- 
fair and while it was in progress, 
bought time on the local radio sta- 
tion’s program, featuring some dif- 
ferent point of excellence of the 
new Ford on each night’s broad- 
cast during the six days the salon 





THE FASTEST CAR 


FOR THE MONEY 


Will go on sale Monday, June 15th 


at exactly 10 o’clock, Daylight Saving Time 


in Lincoln, | 


was in progress, sent out’ direct | 
mail advertising to our list of more | 
than 5,000 customers and prospects, 
| and had our salesmen keyed up to! 
high C for the big show.” 
| W. A. Dailey, manager White 
Motor Car Company, Marmon and 
Durant distributor: “The big thing 
Ite selling cars is to get people in- 
terested. Last fall we sold more 
used cars in one week than we had 
‘moved in the preceding two months. 
|The trick was turned by staging a 
|real used car sale and properly ad- 
| vertising it. The sale was held dur- 


| Of out-of-town buyers usually come 
to Lincoln looking for bargains in 
cars. We prepared for them by 
placing a large banner clear across 
the front of our building and plac- 
'ing on the display floor a number 
|of reconditioned cars which had 
been washed and polished until they 
fairly shone. When the prospective 
buyers began making the rounds of 
automobile row, our display stood 
out so vividly and our cars looked 
So attractive that we had a crowd 
/on the floor during the entire sale. 
We were able to follow up our ‘good 
front’ by having a stock of used cars 
which were the ‘real thing,’ and, 
consequently, we sold them. In fact, 
| we cleaned out 70 per cent. of our 
used stock: in one week.” 

H. E. Van Burg, sales manager, 
Rogers Motor Company, Ford deal- 
“Interesting and informative 
displays which are presented so as 
‘to impress the spectator with the 
worth of your cars constitute the 
best means of selling a large num- 
ber of cars over a given period, I 
have found. The best illustration 
of this is the salon when the show 
|roOms and the cars are looking their 
|best, and there are a number of 
auxiliary and unusual displays to 
especially interest the visitors and 
provide material for good drawing 
|mewspaper ads and direct mail. 
Along with showmanship, hewever, 
the dealer must pep up his sales- 
men for the affair. This is best 
done, I have found, by having expert 
salesmen from the factory come in 
for the duration of the show or 
salon. This new blood seems to in- 
fect the local salesmen so that they 
work harder than they would if some 
man in their own concern were to 
try to pep them up. When you sum 
it all up, however, anything that 
serves to enthuse the salesmen, make 
them work harder and with greater 
determination, is a sales getter par 
excellence.” 





| ers: 


CHEVROLET MAN HONORED 


Lincoln, Neb., June 5. — Clayton 
Eicher, manager of the parts de- 
partment of the DuTeau Chevrolet 
Company, has been elected presi- 
dent of the Parts and Service Man- 
agers Club of the Omaha Chevrolet 
zone. 





ing a season when a large number | ; 


| Brown of 





|E. E, BROWN CHAMP FORD 
SALESMAN OF CANADA 


Quebec, June 5.—E. E. 
London, Ont., led in! 
sales volume all other Ford sales- | 
men in Canada during 1930, it is| 
announced. Mr. Brown was not 
only champion Ford salesman of 
Canada, but came second on the en- 
tire continent. His record was only 
surpassed by a Ford salesman in 
New York, who led him by ten cars. 


Montreal, 


. S. STARRETT REPORTS 
INCREASE IN BUSINESS 
Athol, Mass., June 5.—L. S. Star- 
rett Company, makers of precision 
tools, largely used in automobile and 
airplane manufacturing, reports | 
that business in April held up to| 
about the same as March, which 
was the third successive monthly 
gain in sales. June is starting off 
well, according to orders on the 
books. At the close of the year, 
net working capital was $3,106,698. 
Cash on hand of $194,140 and mar- 
ketable securities of $521,770 alone 
covered current liabilities seven 
times over. 





FORD OPENS DISPLAY AT 
FORMER ASSEMBLY PLANT 
Minneapolis, Minn., June 4 
(UTPS).—Ford Motor Company 
June 1 opened a commercial car 
display on the first floor of its for- 
mer assembly plant, a nine-story 
building, 420 5th St., North. Body 
types are shown for nearly every 
business purpose and a variety -| 
special bodies. The floor has a 100- 
unit capacity. It has been re- 

modeled for the new service. 


CLARK HEADS GLENDALE 
MOTOR CAR DEALERS 
Glendale, Cal., June 5—At a re- 
cent election of officers Lyman P.} 
Clark, president of the Glendale| 
Motor Company, Ltd., was elected 
president of the Glendale Motor 
Car Dealers’ Association. Dan) 
Campbell, Ford dealer, was elected | 
vice-president, and M. B. Towman, 
for the past nine years secretary of 
the association, was re- ~elected. 
TRENTON PLANS FOR TOUR 
OF A. A. A. COUNSELORS 


Trenton, N. J., June 5.—Arrange- 
ments have been completed by the 
Trenton Automobile Club and the 
American Automobile Association 
for the entertainment of fifty road 
counselors of the automobile body in 
Jersey from June 14 to June 24. 
The tourist counselors, from various 
sections, will cover New Jersey in 
motor buses. 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


| registering greatest gains. 


‘hind March, 


Cumberland ... 23 


RENTON, N. J., June 5.—Ever 

one of the twenty-one counties | 

in New Jersey in April recorded 

gains over March in new Ford regis- 

trations, while seventeen counties 

passed March in new Ford commer- 
cial car registrations. 

Although Ford passenger car and | 
truck sales in April were behind the | 
same month a year ago, the show- | 
ing this year was better in compari- | 
son, 

In passenger car. registrations 
Sussex county had a 300 per cent. 
increase in April over March, while | 
Cape May and Warren counties had | 
more than 100 per cent. increases. 
Atlantic and Salem counties also 
made excellent showings. Hunter- 
don county was tied with its March | 
registration figure. 

It was noticeable that the great- | 
est gains came from the farming | 
districts although manufacturing 
centers made good showings. 

Essex county, with the greatest 
Ford passenger car registration, had 
the largest unit gain over March; 
with Hudson county second in unit 
gain and total sales. Third place in 
registrations was taken by Bergen 
county, although Passaic county was 
third in unit gain. 

The reverse, however, was notice- 
able in Ford commercial registra- 
tions the losses and the smallest 
gains coming from the farm dis- 
tricts, with manufacturing centers 





Atlantic and Cape May were the 
only counties in April dropping be- 
while Burlington and 
Hunterdon counties were tied. 


| Essex 


| Passaic ‘ 
| Salem ° 18 





There were some interesting Ford | 
made in} 


commercial car gains 
several counties. 

Mercer and Somerset 
were nearly 100 per cent better in 
April than in March, while Cum- 
berland, Essex, Hudson, Morris, 
Ocean and Salem counties had gains 
of 50 per cent. or slightly under. 

Essex county had a firm hold on 
first place in total Ford commercial 
registrations and unit gain. Hudson 
and Bergen counties had similar 
honors for second and third places 
respectively. 

Ford passenger car registrations in 
the twenty-one counties for April, 
as compared with March, showing 
unit gains, follow: 

Unit | 
April March Gain | 
Atlantic 36 29 | 


counties | 





Bergen 245 37 | 
Burlington ... 55 27 
Camden 107 29 | 
Cape May 15 18 | 

12) 





507 142 
Gloucester , 46 10 
Hudson 70 
Hunterdon 2 - 
Mercer 16 
Middlesex ‘ 8 
Monmouth .... : 24 
Morris : 30 
ere : 7 
66 


Somerset 33 il 
< 24 
213 170 43 


Warren 30 12 18 


2,164 639 
Totals, 1930. .4,189 3,734 455 
Ford commercial car registrations 

in April, as compared with March, 

showing unit gain or loss, follow: 
Unit 
yain 
April March or Loss 
Atlantic . f 19 *4 


Totals, 1931.. .2,803 


| Bergen 46 17 


Burlington ...... 21 21 


1ORMIGER ..ccicce 25 


Cape May 7 8 
Cumberland .... 14 9 


| Essex i 97 


Gloucester 19 
Hudson 49 
Hunterdon ...... 8 
Mercer + 19 
Middlesex ...... 2 25 
Monmouth ...... 

Morris 

Ocean 

Passaic 

Salem 

Somerset 

Sussex 

Union 

Warren 


Totals, 1931....7 


Totals, 1930. 


*Loss. 


BURROUGHS PROMOTED 


Long Beach, Cal., June 5.—Bruce 
W. Burroughs, assistant manager of 
the Ford Motor Company's Long 
Beach plant, has been appointed 
manager of the Ford plant in Nor- 
folk, Va. Prior to his Long Beach 
connection, Burroughs was assistant 
manager of the Ford plant at 


| Charlotte, N. C. 


J. E. JAMES APPOINTED 
Atlanta, Ga. June 5—J. C, 
Brown, president of the Brown Tire 
Company, announces the appoint- 
ment of J. E. James as general 
manager of the firm. 


—— ———_—. 


IN AMERICA 
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Evans s Anchoring Device 
Claimed to Revolutionize 
Automobile Shipping 


A new floor anchoring device to 
be used in automobile and ma- 
chinery shipping has been developed 
by the Evans Product Company of 
Detroit. The manufacturer states | 
that the device is expected to revo- 
lutionize the freight shipping in- 
dustry, as well as save millions of 
dollars yearly on freight car floor 
maintenance. The device is de- 
signed to prevent damage to car 
floors as well as to speed up the 
loading and unloading of automo- 
biles and other heavy objects which 
must be fastened securely for ship- 
ment. It will be placed on the mar- 
ket July 1 

The new device consists of four 
parallel pairs of flat metal strips 
built into the floor of the freight 
car. Each pair has beneath it a 
deep groove which permits the two | 
strips to act as a metal slot which | 
securely holds the collapsible slotted | 
steel posts of the inverted T type, as 
well as to provide space for iron 
cross bars which may be fastened at 
either end of the slotted T posts to 
act as an anchor for automobiles 
and other heavy objects. Each long 
metal slot traverses the length of 
the car and acts as a receptacle for 
the numerous slotted T posts and 
cross bars that may be placed there 
when not in use. 


The four long parallel metal slots 
in the car are located so that one 
is on the outside and another on 
the inside of the four wheels of the 
automobile. When the automobile | 
has been placed properly, the 
slotted T posts are slid up toward 
the wheels until they are in the 
proper position. The iron cross bars | 
are then placed crosswise to span | 
from one metal slot to the other, | 
and by the holes in the ends of 
each bar, are fitted down on the 
vertical T posts and locked securely 
by driving a soft iron wedge in the 
slot in the posts above the cross bar. 
Loading blocks that are grooved on | 
the under side are then placed 
Snugly on the cross bar and act as| 
a retainer to prevent forward, back- 
ward and lateral movement of the 
automobile. The same device is 
placed at the other end of the 
wheels, and when all devices permit 
the blocks to fit snugly against the 
tires, an extra tap or two with a 
hammer is taken on the soft wedges, 
which are then bent to lock the 
cross bars to the floor until the | 
destination has been reached. 


FIG. 1. Close-up of floor anchor- 
ing device in use on a car wheel 
and spring 


The wood blocks, with grooves on 
the under side, efficiently hold the 
automobile wheels to the floor. 
Other cross bars may be placed 
crosswise and attached to the two 
inner metal slots between the auto- | 
mobile wheels, for the purpose of 
anchoring the hold-downs, which ! 
pass around the 
and prevent all vertical motion. 

When the car load reaches the 
destination, the unloading process 
requires only the removal of the soft 
iron lIccking wedges, which are 
straightened and driven out of the 
vertical T’ post slots. This loosens 
the entire shipping fixture assembly 
against the wheels, and the auto- 
mobile is again free, as soon as the 
axle hold-downs have been loosened 
from the center cross bar. 

For automobiles the use of the 
cross bar and the slotted T-posts 





| that this device saves 75 per 
in 
| methods of preparing 
ment, 
reduced 65 per cent. 


| Smith 


automobile axle | * 


also be utilized efficiently by 
the automobile upward to 
conserve floor space and permit a 
heavier load to be carried. On such 
occasions only two wheels of the 
car are securely anchored to the 
floor and the other end is held up 
by means of special decking that 
also is supplied by the Evans Prod- 
uct Company. 


may 
tilting 


FIG. 2. 


inates most of the usual $100 a year 
maintenance cost of freight cars in 
| which automobiles are 
|! Under the cld methods a car had to 
be refloored about once a year be- 
cause of the terrific wear on it each 
time it was loaded and 
Previously, it required 128 special 
car loading nails to fasten the hold- 
downs, 96 cement coated spikes to 
secure the blocks and 80 turnscrews 
for the deck were needed for the 
braces and various forms of loading 
| devices which held the automobile 
secure while in transit. 

Installation cost of the new an- 
choring system is 


$200 per car. It weighs approxi- 


mately 1,135 pounds and will serve | 


|from five to ten years with almost 


The rear of a tilted automobile equipped with the entire 


floor-anchoring device in position for shipping 


It is estimated by Evans officials 
cent. 
under the old 
a car for ship- 


_time required 


while the 


ARO DEVELOPS HIG 
PRESSURE ELECTRIC 
LUBRICATOR 


The development of a new electric 
portable high pressure lubricator is 
announced by the Aro Equipment 
| Corporation, Bryan, O. Among the 
| advantages claimed for the new lu- 
bricator, which is made in two sizes, 
are fast or slow deliveries of the | 
lightest oils or the heaviest Sher | 


greases under all reasonable service | 
at zero temperature or | 


conditions, 
below; two grease pumps operating 
independently but from a common 
roller-bearing eccentric permitting 


| two-speed delivery with instant con- 


trol at hand-operating lever, and 
providing double protection against 
service interruptions; a special de- 
sign that automatically eliminates 
air pockets; a direct drive, ball-bear- 
ing shaft motor that runs free when 
not actually delivering grease and 
carries no grease load when start- 
ing; a unit design in 


the grease pumps and compressor. 


An important feature of the new} 
| lubricator is the simple, 
manner in which the twenty-pound | 


convenient 


grease containers are interchange- 
able in one minute. All 
parts are contained in unit assem- 
blies. It is mounted on an under- 
slung carriage with a low center of 
gravity and swivel castors 

The Model 30 available 
%-h. p. motor for passenger car 
lubrication and the Model 35 with 
Y%-h. p. motor for heavy duty truck- | 
bus lubrication. 


is with 


J. A. SMITH DIRECTOR 
OF GENERAL CHROMIUM 


Milwaukee, Wis., June 5.—Jesse A. 
Smith, president of the Jesse A. 
Automobile Company, local 


Iinois | 445) 


N. Dakota | 


756| 
1039} 

41; 
a 
Totals, ’30 | 124| 1134| 
*Not in production at that time. 


Totals 
TIL, °30 


" 


| officials also say 


unloading time is | 
It also elim- | 


which there | 
|are only two moving parts in both 


working | 


Cadillac 


117 
a 


119 
~ 111) 


111| 


no cost for floor maintenance. The 
it will eliminate 
| tying up 100,000 cars for repair work. 


| From those figures may be computed | 
an estimate of the yearly saving to | 


railroads. 


——— Essex distributor, has been 
;elected a director of the General 
| Chromium Corporation, Detroit, 
|which was organized in 1927 by the 

nion Carbide and Carbon Cor- 
 aasetion. The company was start- 
led by Fred Fisher of the General 
| Motors Corporation and the 
| Vacuum Can Company of Chicago 
for introducing chromium plating 
in American industry. 


| INSURANCE POLICY 
COVERS SCHWARZE 
HORNS 


A novelty in merchandising au- 
tomobile horns is announced by the 
Schwarze Electric Company, Adrian, 
Mich. The company has contracted 
with the Travelers Fire Insurance 
Company, Hartford, Conn., to pro- 
vide theft, collision and fire in- 
|surance on its models 58 and 48, 
orthophonic Siamese twin and or- 
thophonic single horns. Other mod- 
els will be covered later. 
A numbered certificate and reg- 
istry card is packed with the horns 
| covered by the insurance. It is filled 
out at the time of sale. The cus- 
tomer returns the registry card, which 
makes the insurance effective for 
one year from the date of attach- 
;}ment in accordance with the in- 
|} surance certificate. In the event of 
|loss or damage the customer re- 
turns a notice of claim. Theft losses 

are replacable with a new horn. 
| Damages are taken care of by re- 
pair or replacement. Customer pays 
one way transportation. The insur- 
| ance is subject only to the restric- 
tion thta the claim must not be 
| collectible through any other insur. 
_ance. 








shipped. | 


unloaded. | 


approximately | 


The new Red Head rotary lift, 
built by the Rotary Lift Company, 
Memphis, Tenn., to meet the de- 
mands of long wheel base cars and 


light trucks. 





The lift has a superstructure 16 | 


feet long and 28 inches wide. The 


overall width over the axle supports | 


| is 30 inches. 





————— 


| Production -- Engineering -- Factory - 


Rotary Lift Built for Long- 
Wheel Base Cars and 
Light Trucks 





RED HEAD ROTARY LIFT has a superstri€ture 16 feet long 


The superstructure is 


constructed of 5-inch H-beams 


| joined at the ends with heavy equal- 


izer bars to distribute the load be- 


tween the beams. 

Standard equipment includes the 
necessary accessories for conven- 
iently handling all makes of cars 
and light trucks. 





LINK-BELT DEVELOPS 
NEW ‘CUB’ LOADER 


A new “Cub” portable loader belt 
conveyor has been developed by the 
Link-Belt Company, Philadelphia, 
Pa. The new machine is 100 pounds 
lighter, but is said to be as strong 
and substantial as the _ previous 
model. It incorporates the follow- 
ing added features: Conveyor belt, 
18 inches wide and 21 
centers; all-metal troughing rolls, 
with roller bearings; bronzed bushed 
shaft bearings; 9-inch 
head pulley; ball-bearing type elec- 
tric motor; cut gears, with short 
chain drive; Alemite lubrication 
throughout; 
locking worm and wheel to change 
height of conveyor; an 
boot with belt guide; 
screening chute; for special pur- 
poses, hinged trough plates can be 
furnished full-length cover over re- 
turn run of belt; new type wheels 
equipped with roller bearings. 


F. R. COOPER APPOINTED 


CHRYSLER DETROIT MGR. | 


Detroit, _June 5. —The appoint-_ 


inches on| 


diamater | 


a crank-operated self- | 


improved | 
large area! | 





| ment of Fred R. Cooper as district 


manager in charge of the Detroit 


| district for Chrysler Sales Corpora- 


tion is announced today by J. W. 


| Frazer, general sales manager. 


Mr. Cooper has been with Chrys- 
ler Sales Corporation for a number 
of years in various phases of sales 


| work, more recently as director of 


distribution, He will maintain of- 
fices for the Detroit district in the 
general offices of the Chrysler Sales 
Corporation, 12200 East Jefferson 


MULLINS 
Wr Ay 


FOR THE AUTOMOBILE 


INDUSTPY 
WRITE! “a 


Mullins Mfg. Corp., Salem, Ohio 
332 80. Michigan Ave., Chicago. 
General Motors Building, Detroit. 





CUMULATIVE NEW PASSENGER CAR 


Chevrolet 
Chrysler 
De Vaux 
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New Fageol Truck Chassis| 
Are All Aluminum | 


A new all-aluminum §six-whee!l 
truck chassis, claimed to be the 
only One on the market, has been 
developed by Fageol Motors Com- 
pany. According to figures provided 
by the company, in 
tion of its new 646 model, 1,800 
pounds has been saved in the con- 
struction of the frame, cross-mem- 
bers, rear axles and other parts 


Relative weight savings are achieved | 
while the safety! 


in other models, 
factor has been increased by ap- 
proximately 10 per cent it is 
elaimed. 

Theodore R. Bill, genera] sales 
manager of the company, in com- 
menting on the new chassis, re- 
marks, “By developing an all-alu- 
minum heavy-duty truck chassis, 
we believe we have contributed the 
greatest advancement in the _ his- 
tory of the motor truck industry 
toward increasing the truck oper- 
ator’s net payload—and _ conse- 
quently his net profit.” 


To illustrate the effect of this 


saving in weight, Bill presents the| 


following: 


ST. LOUIS PORTABLE 
CYLINDER REAMER 


ST. LOUIS Cylinder Reamer 
St, Louis Cylinder Reamer 


A new portable automatic cylinder 
reamer Model A-1 has been recently 
introduced by the St. Louis Tool & 
Manufacturing Company, St. Louis, 
Mo. Five sizes are available designed 
to ream cylinders ranging from 2 to 
4 in. diameter. It is equipped with 
a screw head having a micrometer 
setting with a % in. expansion. It 
is claimed to rough bore and follow 
ream in one operation. It is posi- 
tive centering and equipped with an 
automatic stop. The reamer is 
chain driven; all gears are inclosed 
and run in grease. Standard equip- 


ment includes a 1-3 h. p., 60-cycle, | 


110-volt electric mtoor. Special mo- 
tors are available at extra cost. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEY’S RPT''"S R"SULTS 


Dakota and South Carolina 


Marmon 


Oakland 


331! 
15| 
~ 6 


118! 
4| 
“ss 
352; 124! 
513] 193} 
31) —«20} 


Tlinois | 
N. Dakota | — 


28) 


S. Carolina 
Totals | 
m.,7’30, | 82) 
N.D.°30 | 18} 


32! 


the construc-! 


' 


“Take the instance of a truck user 
making a datly round trip haul of 
250 miles, and receiving 40 cents per 
ewt. for the hauling. With the six- | 
ton steel chassis, his revenue is a 
little over $96. But with the 1,800 | 
pounds additional payload of the 
| aluminum chassis, his daily revenue 
| increases to over $110. Averaging 
twenty-six hauling days a month on | 
this basis, the truck operator's reve- | 
nue is increased by more than $374.” 
| Full guarantees are placed upon | 
| the Fageol Aluminum truck chassis. 
|It is stated that the following 
|gross weights are permitted upon 
| Several models, respectively, 26,500 
;pounds, 34,500 pounds and 40,000 
pounds. “Trailers may be used in 
/operation on paved highways and 
;improved roads. The use of four- 
| wheel trailers is allowed on the 26,- 
500 pound model, and of six-whee) 
trailers upon the other models.” 

Fageol Motors Comany, it Is 
| claimed, is the only truck manufac- 
|turing concern marketing an all- 
aluminum, heavy-duty motor truck | 
| chassis. 





{ 


‘SIMPLIFIED PRACTICE ON. 
"SKID PLATFORMS 
REVISED 


| The revised simplified 
| recommendation R95-30, on skid| 
| platforms, was recently issued in| 
printed form, according to an an-| 
| nouncement by the division of sim- 
| plified practice of the National 
| Bureau of Standards, Washington, 
3D. ©. 
This recommendation, copies of 
which may be obtained from the} 
| superintendent of documents, Gov- 
|ernment Printing Office, Washing- 
ton, D. C., for 5 cents each, provides 
for the clear height from the bottom 
of runners or other supports’ to the 
under side of the platform, the 
minimum horizontal distance be- 
| tween inside of runner or other sup- 
ports, and for the over-all dimen- 
sions for platforms of the Nos. 1 and 
2 skids. 


LANSING EMPLOYMENT 
GRADUALLY INCREASING 


Lansing, Mich., June 5.—Gradual | 
increase in employment among Lan- 
sing industrial plants—largely com- | 
posed of automotive industries—is | 
irevealed in Chamber of Commerce 
reports for the month of May. In 
|Lansing’s eighteen chief industries, | 
| 9,698 prsons were employed during | 
May, as compared with 9,571 for | 
April. The Olds Motor Works, Reo | 
Motor Car Company, Durant Motor | 
Company of Michigan and the Mo- | 
tor Wheel Corporation are adding 
men, 


ANDREW H. NOAH DIES 
IN AKRON AT AGE OF 73 
Akron, O., June 5.—Andrew H. 
Noah, 73, one of the most instru- | 
mental figures in the consolidation | 
of the B. F. Goodrich Company and 
the Diamond Rubber Company in 
1912 died at his home here. He 
served the Goodrich company as a 
director until a year ago, when ill 
health demanded his retirement. 
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_ Equipment—Development 


HUNT INTRODUCES 
3-NEW TOOLS 


Three new tools, a Chevrolet | 
lower fan pulley puller, a universal | 
mirror tool and an axle rethreader 
for Ford AA and Chevrolet truck | 





fan pulley 


| 
puller 
| 
axles, are recent additions to the 
line of the George L. Hunt a | 
facturing Company, Inc., Boscobel 


The pulley puller will remove both 


the smal] and large size Chevrolet 


48 universal mirror 
tool 


HUNT No. 


lower fan pulleys The grip is ap- 
plied through the holes of the pul- 
leys. It can be converted to a uni- 
versal puller by the use of extra 
jaws. The fan pulley puller is priced 
at $5; set of three extra jaws to 
make universa) jaw puller $2 addi- 
tional, 

The mirror tool, designed to per- 
mit the mechanic to see the work in 
difficult places, sells at $1. 

The axle rethreader, although de- 


| signed for Ford and Chevrolet truck 


HUNT No. 42 axle rethreader 


axles, can be used on other axle 
shafts having 1% S. A. E.. threads. | 
It can also be obtained in other 
combinations. The price is $4.50. 


TRICO PRODUCTS AWARDS 
CONTRACT FOR ADDITION 


Buffalo, N. Y., June 5.—The Trico | 
Products Company, manufacturer | 
of windshield wipers and automotive 
equipment, has awarded a general 
contract for construction of a one- 
story steel and concrete addition to 
its plant at 817 Washington St. to 
cost approximately $45,000, with 
machinery and equipment installa- 
tions. 
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_ SUMMER CONVENTIONS | 


OF A. 1. E. E. TO BE 
HELD AT ASHEVILLE 


The 
American 


convention of 
of Electrical 


summe} 
Institute 


| Engineers will be held at Asheville, | 
|N 

| tion 
| ness 


C., June 22-26. 
will include the 
meeting, report of the board 

of directors. report of tellers com- 
mittee on the election of officers, 
presentation of prize papers and 
conferences, as well as_ technical 
sessions. 

A program of games and enter- 
tainment has been arranged as well 
as a special program for the ladies. 

An all-day excursion will be held 
the last day of the meeting. 


STARRETT HACKSAW 
FRAME FOR SMALL 
CLEARANCE JOBS 


A hacksaw frame with a throat 
just deep enough to accommodate 
the blade has been produced by L. 
S. Sarrett Company, Athol, 
With this frame cuts can be made 
in spaces of approximately one-inch 
clearance 

Advantages claimed for the frame 
are that it has no tendency to 
wobble on shallow cuts, 
blade can be strained more with less 
danger of breakage and that the 
saw can be operated with one hand 
while the other steadies the work 


MICHIGAN PLANS 20 


The conven- 


NEW LANDING FIELDS | 


6 


Lansing, Mich., June 5.—An ex- 
tensive system of twenty emergency 
landing fields will be constructed 
by the state of Michigan this year, 
according to announcement here by 
Major Floyd Evans, director of the 
state board of aeronautics. 

Lansing is to be the starting point 
in the emergency group, Evans de- 
clared. The _ fields, placed at 
periodic distances according to the 
character of the landscape over 
which aviators must fly, will stretch 
directly north from Lansing to the 
Straits of Mackinac, and will then 
traverse the state’s upper peninsula 
to Ironwood, Mich. This central 
route was selected, Evans indicated, 
because it can be used both by 
those flying north from Detroit and 
those flying from Chicago. 


GABRIEL STARTS NEW 
INSPECTION SERVICE 


5 


Cleveland, O., June 
Stations of the Gabriel Company 
are advising motorists to have their 
shock absorbers inspected twice a 
year. 

The Gabriel Company feels that 
this service is a real contribution 
to both dealers and car owners. 
Gabriel service stations are located 
in all important cities and have the 
latest equipment and men_ thor- 
oughly trained. 


NEW BRAKE STATION 
Lincoln, Neb., June 4—A new 
brake testing, wheel and axle align- 
ment service station, to be known 
as the Safety Service Clinic, has 
been opened at 115 South 19th St., 
with H. G. Buchanan in charge. 
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NEW 
FEATURES 


make it easier 
than ever to sell 


PINES 


AUTOMATIC 
WINTERFRONT 


with vertical shttters 


that the! 


INES Automatic Winter- 
front has long been the best 
selling specialty on the market 
for cold weather motor protec- 
tion. Now, many new features 
make it easier to sell than ever 
before. 

The new, improved Pines Win- 
terfront is vertical in design, 
Combining beauty with efficient 
motor protection, it is the same 
style as those used on the most 
expensive motor cars. And, in 
addition to automatic operation, 
the new Pines is equipped to in- 
sure instantaneous closing. 

Because of the new Pines 
features and the new low prices, 
hundreds of dealers throughout 
the country are showing the 
biggest Pines sales in their his- 
tory. By displaying Pines Auto- 
matic Winterfront, by featuring 
it in conjunction with Pines ad- 
vertising, you, too, can set a 
new record for Winterfront 





sales and profits. 

If you do not handle Pines 
Winterfront, get in touch with 
your nearest distributor now, 

| Or write us for his name. 

Remember: A Pines Auto- 

| matic Winterfront will more 
than double the efficiency of a 
hot water heater. 
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PINES 
WINTERFRONT 
COMPANY 


1151 N. Cicere Avenue, Chicago 





AUTOMOTIVE DAILY NEWS, SATUR 


With summer and its accompanying increase in demand for auto- 


mobile lubricants and fuels well on 


“Delivering Oils and Gasoline Profitably,’” which was compiled by the | 


its way, the following survey on 


General Motors Truck Company, Pontiac, Mich., should be of particular | 


interest. 


ing the survey is appearing serially in Automotive Daily News. 


The 


The full text of the report covering the facts brought out dur- | 


DA 


B. T. SMITH IN CHARGE 
OF CHRIS-CRAFT OUTPUT 


Algonac, Mich, June 
nouncement is made today by Jay 


report in pamphlet form is also available at all General Motors Truck | wo smith president of the Chris- 
Company dealers and distributorships, ; : 


F the 34 per cent. of idle 
the preceding installmen 


time in the fleet analyzed in 
t, 9 per cent., or more than 


one-quarter, was lost in the repair shop. Time lost in the 


repair shop usually is the mos 
operation. Excessive need for 


t costly of all losses*in truck 
repairs disrupts service; in 


| 


| gineer, has been placed in charge of 
| all production activities. 

| 
|plants are operating on a three to 
| five-day working basis, the large 
| Chris-Craft plants here are on a 


Craft Corporation, that Bernard T, 


5.—An- | 


Y, J 


Delivering Oils and Gaso 


Smith, vice-president and chief en- | 


While practically many industrial | 


many fleets excessive repairs demand surplus equipment to'| six-day basis in an effort to keep 


handle the work of regular eq 
the truck in the shop is piling 
and labor are contributing thei 

And yet relatively few of the many» 
Operators contracted during this 
survey were found to be making a | 
systematic and thorough effort to 
reduce these losses. To be sure, al- 
most every distributor is making 
some attempts, usually more or less 
haphazard, to cut down the need for 
repairs. But few operators are work- 
ing for improvement in the two 
phases of management which largely 
determine repair expense: 

Training of drivers. 

Effective maintenance. 


Training Reduces 
Repair Losses | 

Every man who owns and oper- | 
ates trucks knows that the economy | 
of his truck operation is vitally de- 
pendent on his drivers. Many oper- 
ators. however, are content simply 
to hire drivers, put them to work 
with a few minutes or hours of in- 
struction, and then periodically jerk 
them up when their work shows 
shortcomings. The trouble with 
that procedure is that the damage 
is done before the driver is taught 
to avoid it. It is like shoeing a 
horse after it has gone lame. 

Drivers are successful and eco- 
nomical in direct proportion to two 
factors: 

1. Their knowledge of what to do| 
and what not to do. 

2. Their interest in handling their 
job correctly. 

Systematic effort to reduce losses 
arising from the fault of the driver, | 
therefore, should include: 

1. Thorough and continuous driver 
training. 

2. A bonus 
good work. 

There are many types of training 
programs for drivers and many 
bonus systems in use. Each of these 
has its merits and many of them 
have shortcomings. The charts on 
this page, however, outline a proven | 
plan of training and a workable 
bonus system. 

Drivers’ wages are 40 per cent. to} 
55 per cent. of the cost of operating 
the average truck. Getting divi- 
dends on that investment should be | 
the delivery executive’s first con- 
cern. 





system to stimulate 





(Te be continued) 


AN EFFECTIVE 


uipment laid up in the shop; 
up costly idle time, and parts 
r share to a sizable total. 


A SOUND TRAINING 
PROGRAM 


A large refiner in the East puts 
each new driver through a school 
covering these subjects: 

1, Filling out forms and re- 
ports; handling cash and credit 
sales. 

2. Maintaining cordial relations 
with customers. 

3. Routing for time and mile- 
age savings. 

4. Loading, unloading and run- 
nthg without hazard to the load. 
5. Driving to save the truck. 

6. Preventing accidents; meet- 
ing accident situations correctly; 
reporting accidents. 

7. Maintaining the truck prop- 
erly, 

8. Observing traffic rules and 
regulations, 

9. Preventing personal injuries. 

10. Disposing of surplus loads. 

Bulletins covering some one of 
these ten subjects are mailed to 
drivers’ homes weekly, to stimu- 
late better work. A bound 
volume of past bulletins forms 
the basis for training new men. 


COAST CITIES RAILWAY 


WOULD OPERATE BUSES cline of 26 per cent. 


Atlantic City, N. J., June 5.—Coast 
Cities Railway announced today 
that it had filed applications with 
Neptune, Bradley Beach, Avon 


its street railways through these 
municipalities and substitute bus 
service. If the railway company's 


| applications are granted it is pro- 


posed to institute the new bus serv- 
ice by October 1, but bus operation 
from Manasquan through to Asbury 
Park will be started immediately it 
the present applications are granted. 


ALLTEX APPOINTS K & S 


PRODUCTS DISTRIBUTCR | 


Los Angeles, June 5.—K & S Ac- 
cessory Company, 3106 South Ho- 
bart Boulevard, has been appointed 
Western representative for Alltex 
Products Company, New York city, 
manufacturer of Alltex brake lining. 
The distributor will carry a ware- 
house stock. 


BONUS PLAN 


The simplest and most air-tight bonus plan found consists of a flat 


bonus of $15 a month for good performance, 


according to this schedule: 
$2.50—accidents caused by t 
2.00—preven shortage in de 


Deductions are made 


he driver 
livery 


2.00—violation of safety rules 
1,.00—repairs due to poor driving 


1.00—spillage at the bulk p 


lant 


1,00—spillage at point of delivery 


-50—other customer comp! 


aints 


.50—preven loafing on the job 
-0—failure to report needed repairs 
-20 to $1.00—average returns in excess of 8% of loads. 


Illinois | 

Nor. Dak. | 

Se. Caro. { 
Totals | 3 

mi, 1930 | 4) 1) 

N. D. 30} || 

8. C., '30 | 1) 


| 
Totals j 4 12 
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New Commercial Car Registration 


911) 


7| 113; 


and | 
Belmar for permission to abandon) 


| 


} 
| 


| Willys 


|up with orders. 


BUSES SUBSTITUTED 


Trenton, N. J., June 5.—Permis- | 
sion has been given by the borough | 


/ of Pennington to the Trenton Tran- 
| sit Company to substitute buses for 
| trolley cars on the Trenton-Pen- 
nington line. 


| 


| WJE 
N of new commercial cars in Illi- 
| nois in May, as indicated by the ac- 


|tual registration figures, showed ay 
decline of 29 per cent. from a year | Fargo 
but five makes of trucks set | Federal 


| 
| ago, 
| up gains over a year ago. 
/were Dodge, International, 
| Sterling and Willys-Knight. 
As previously reported in Auto- 
motive Daily News, Illinois 
trations of new trucks last month 
| totaled 1,452, as against 1,775 in the 


These 
Relay. 


| April in New Jersey and Pennsyl- 


UNE 6, 1931 





| Truck Sales Hold Up Well 


line Profitably 


In Pennsylvania and N. J. 


EW YORK, June 5.—Retail sales | 
of new commercial cars con- | 
tinued to hold up fairly well in| 
vania, the two largest Eastern states 
to report thus far for that month, | 
according to the Automotive Daily 
News registration statistics. 
Registrations in New Jersey to- 
taled 1,401, as against 1,584 in April, | 
1930, a decline of only 11 per cent., 
while, for the first four months of | 
the year, new truck sales in that, 
state amounted to 5,389, as com- | 
pared with 5,619 a year ago, off 
only 4 per cent. Sales declined 22, 
per cent. from March to April, how- 





W YORK, June 5.—Retail sales | Brockway, Inc. 


ever. 


April Sales of Five Trucks 
In lhinois Top Year AZ seuss 


a 
| re 2,375 3.374 
Diamond T. 


| Dodge ges 


Ford 
1G, BL, .... 
| International 


: | 
regis- | 


| Sterling 


| preceding month, off 18 per cent., | Stewart 
!and comparing with 2,074 a year | Studebaker 


|} ago. 
For the first five months of the 
year, Illinois registrations were 
| 8,173, as compared with 11,141 in the 


corresponding period of 1930, a de-| 


| Here are the month by month 
new commercial car registration 
| totals for Illinois, as compared with 
last year: 

1930 
2,427 
2,141 
2,386 
2,113 
2,074 


1931 

January . 2,005 
| February ..-esse0--- 1,439 
DEE wentecenieees 1,502 
TE eens, cnaeaeeene 1,775 
ME. «ivetacnesevens 1,452 


, | eer rere 8.173 11,141 
The following tables give the new 
commercial car registrations in 
| Illinois for May, as compared with 


comparative totals for the first five 
| months of this year and last: 
May May 
1931 1930 
3 4 
5 
429 


April 
1931 
2 

10 


Autocar 
Br’ckwy, 
Chevrolet 
Diamond T . 


Inc. 





77 
1 


16 | 
816 | 


23 
121 
10 
0 

7 

8 


Intern’t'n’l 
Mack 
Relay 
Reo 
Sterling 
Stewart 
Studebaker 
White 


eee 


19 


— 


Willys-K .... 
Misc 


Viovnonrt 


oo 


cao 2,074 
FIVE MONTHS 


Totals 1,775 





1931 1930 


Autocar 


national 
La France- 
Republic 


Inter- 


36 





188) 


4, 1213) 


4 
47 


4) 
79 | 


May, 1930, and April, 1931, and the | 


513 | 


3 
32 
1| 


| Willys-Knight 


| Miscellaneous 5 


67 


Totals 11,141 


GA. TRUCK OPERATORS 
| ATTACK LAW TO TAX 
ALL BUSES AND TRUCKS 


Atlanta, Ga., June 5.—Georgia’s 
|hope of receiving nearly $500,000 
from taxation of motor buses and 
trucks struck a legal snag when op- 


erators attacked the bus provisions 
as “illegal, discriminatory, unfair 


obtained a temporary 
preventing collection of the taxes. 

Provisions of the truck act, passed 
also at the special session of the 
Georgia legislature, had been en- 
joined previously by Fulton county 
under a temporary restraining or- 
| der. 

Judge John D. Humphries granted 
the restraining order and set the 
case for the calendar. 

More than a dozen leading bus 
concerns asked that the _in- 
junction be granted in the petition 
presented to the court. The taxes 
were branded “excessive, and inter- 
ference with interstate and intra- 
state commerce, an unfair and un- 
equal burden imposed on the com- 
panies, discriminatory and unrea- 
sonable.” 





FRIEDLI DISTRIBUTOR 
Los Angeles, June 5.—Joe An- 
drews Company, 1526 South Olive 
St., has been appointed California 
distributor for John T. Friedli, 
Seattle, manufacturer of the Friedli 


32 brake-testing machine. 


Statistics, 


Studebaker 


401, 


26 | 
ei 


and a restraint of free trade,” and, 
injunction | 


In Pennsylvania, April registra- 
tions were 2,464, as against 2,025 in 
March, up 21 per cent., and compar- 
ing with 3,201 a year ago, off 23 per 
cent. For the first four months of 
the year, the Pennsylvania total was 
7,296, as compared with 9,872 in the 


| corresponding period of 1930, off 26 


r cent. 

The following tables show thei hew 
commercial car registrations in ‘the 
two states for the first four months 
of this year, as compared with last: 


NEW JERSEY 
1931 


pe 


1930 
1,587 
1,000 
1,448 
1,584 


| January 
February .. 


TOCA ocvccecesces 5,389 5,619 


PENNSYLVANIA 
eeccdeeevees 1,329 


1,755 
1,872 
3,044 
3,201 
9,872 

Here are registrations of some of 
| the best selling trucks in the two 
| states for this year, as compared 
with last: 


| February 


| March 


NEW JERSEY 
April April 
1931 1930 
708 788 
363 348 
97 
41 
38 
59 
19 
31 
18 
9 
0 


Months 

| 1931 
SE i ae acat ne wee hoe 2,319 
Chevrolet 

Dodge 

International 

Mack 


Chevrolet 
Dodge 
International 


| White 
| Sterling 
| Willys 


Four 


Autocar 
| Reo 
White 
Sterling 


65 
25 
18 


PENNSYLVANIA 
April April 
1931 1930 
Saab 1,124 1,455 
Chevrolet 654 721 
Dodge 174 138 
International 131 190 
Co. ae Gs aces SS 100 
Brek'wy, Inc. : 59 
Mack 84 
Studebaker 6 
Willys 25 
Autocar 54 
Reo 60 
Stewart 68 
Four Months 
1931 
NO ne i ie late dee 3,417 
Chevrolet 
Dodge 
International 
1G. M. C. 
Brockway, Inc. ... 
Mack 


Ford 





May, 1931 


1452 Illinois 
263'Nor. Dak. 
2978S. Carolina 
2012, Totals 
2074(I1L., 1930 
311\N. D. 1936 
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2 
41) 


18 
3} 








340/S. C., 1936 
Totals 


1| 
82-2725; 
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“YOUR NAME 


SUMMER MEETING SHOULD BE 
. ISSUES--- | seat 


Air Maze Corp. 
Aluminum Industries, Inc 
American Austin Car Co. 


American Cable Co., Ine 
American Machine & Foundry Co. 
Anderson Mfg. Co. 
Assn. of American Soap & Glycerine 
Producers 
i 


Auburn Automobile Co. 
Autocar Company 
Automotive Fan & Bearing Co. 


Bantam Ball Bearing Ce. 
Bendix Brake Co. 
ee vee me ie ae (Diy. of Bendix Aviation Corp.) 
Belleview Mfg. Co. 
Bijur Lubricating Co. 


Bragg-Kliesrath Corp. 
Brockway Motor Truck Corp. 
E. G. Budd Mfg. Co. 

Buick Metor Co. 





J. C. Campbell Co. 
Cadillac Moter Car Co. 
L. C. Chase & Co. 


Automotive Baily News i 


Chicage Tribune 

Chrysler Motors 

Cities Service Oil Co. 
Cleveland Pneumatic Tool Co. 
Columbus Ante Parts Co. 


Eagerly read at Quebec in 1928. cut Paeume Wace os 
On every breakfast table at Saranac Lake in 1929. Delco-Remy. Corp. 


DeSote Motor Corp. 
DeVaux-Hall Motors 


They all read it at French Lick in 1930. a 


Dole Valve 


Tell Your Sales Story This Year at White Sulphur. Durant Motors 


Eclipse Machine Co. 
(Div. of Bendix Aviation Corp.) 
Electric Auto Lite Ce. 
Ethyl Gasoline Corp. 
Essex Motors (Hudson Motor Car @e.) 


S in years past each daily issue will cover in S. A. E. and related matters. This cir- ae Ga a Truck Co. 
. res ce . isher v Corp. 
: culation is in addition to our regular net paid. scaneiete taal dis dine 


the summer meeting fully. Distribution News of all the industry each day is part of Genseat Soviets Oy 


at the meeting every day. Special mailings the service which we render throughout the H. B. Electrie Windshield Co. 


will be made also to those who cannot year, whether the news is in the form of pas- —a——— 


attend the meeting, so that advertisers are senger car and truck registrations, spot news, Sateen taeter Ges On. 


i i j Hupp Motor Car Co. 
assured of circulation to engineers, production jobber news, or news of any other branch of Hyatt Roller Bearing Co. 


managers and others whose primary interest is the industry. International Tel. & Tel. Ce. 


Jaeger Watck Co. 
Jeavons Co. 


Kelsey Hayes Wheel Corp. 


The Industry’s Leading iy Sata 
Executive Paper ts Et 


Regularly read by executives in all branches of Me Genie, tee. 


Marmon Motor Car Co. 


the industry and particularly of high business Missourl Pacific Lines 

value to those at manufacturing plants, hence Nash Motors Co 

our belief that Automotive Daily News is the New York Daily News 

finest executive’s paper in the industry. Oasland alr Car Co 
Qles Motor Works 


Peerless Motor Car Corp. 


An A.B. C. paper commanding the highest subscription price— Reters ds Russell 


Pines Winterfront Co. 


$12 per year Remington Rand Business Service, Ine. 


Ross Gear & Tool Co. 


Schoelkopt & Co. 

A. Schrader’s Sons Ce. 
Stewart Motor Corp. 
Stewart-Warner Corp. 


ADVERTISERS ARE REQUESTED TO MAKE SPACE RESERVATIONS AS EARLY Siadcbaher Corp, 


AS POSSIBLE. FORMS CLOSE TWO DAYS PRECEDING PUBLICATION DATE Sun Oil Co. 


Wt wre lee 


<sroiut Axle Co. 
Thompson Neaylon Co. 
Transitone Aute Radio Corp. 
Triplex Safety Glass Ce. 
Tropic Aire Corp. 


o True Story Magazine 
Twoway Shock Absorber Co. 
Union Asbestos & Rubber Ceo. 
United States Rubber Co, 
° Universal Forwarding Ce, 


u. S. L. Battery Corp. 


Viscometer Corp. 
: / ITY . . 
H. A. TARANTOUS, Business Manager. 350 HUDSON STREET, NEW YORK C de ze, mien ies 
WESTERN OFFICE: Willard R. Cotton, Manager, 333 No. Michigan Ave., Chicago, Ill. illys Overland, Ine. 


Wisconsin Axle Co, 
Mis 


DETROIT OFFICE: Geo, M. Slocum, Manager, Fisher Building, Detroit, Mich. Weodworth. 
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SULLARD CO. ADOPTS 
FIVE-DAY WEEK TO 


AUTOMOTIVE DAILY 


INSURE EMPLOYMENT. 


Bridgeport, Conn., June 5.—The 
Bullard Company, which manufac- 
tures vertical turret lathes and 
other machinery widely used in the 


Make and Model 


Wheel Base 


automotive industry, has inaugurat- | 


ed the five-day week throughout its 
plant, according to announcement 
by E. C. Bullard, vice-president and 
general manager. 

“To keep in line with the trend 
of industry as caused by the eco- 
nomic situation throughout the 
world and to insure the employment 
of as many as possible, it has been 
decided to operate this plant on a 
five-day week basis,” the announce- 
ment reads, 

“This measure has been 
after careful consideration and _ is 
done in the belief that it is a step 
in the right direction toward pros- 
perity.” 


The 


adopted 


order applies to every em- 
ployee in the plant, Mr. Bullard 
said. He reported that the com- 
any had recently received a num- 
wer of new orders: which were de- 
cidedly encouraging, and that an 
air of optimism prevailed 


eral manager said, workmen in the 
plant would go on overtime by 
working part of Saturday, but 
five-day week would be 
indefinitely for all office employees 


FOUR-WHEEL DRIVE CO. 
GETS 50 TRUCK ORDER 


Clintonville, Wis., June 5.—The 
New York State Highway Depart - 
ment has ordered fifty more trucks 
from the Four-Wheel Drive Auto- 
mobile Company of this city. It is 
the largest commercial order re- 
ceived by this firm this year. The 
trucks are to be delivered ten 
highway districts. 

Officials of the concern say that 
this is the second repeat order in 
six months, bringing the total state 
fleet of four-wheel trucks’ to 
seventy-three units The new 
trucks will be used immediately 
for road building work and are also 
equipped for snow service for next 
winter 

The company reports that repeat 
sales throughout the United States 
are holding up well at this time 
and that business is satisfactory. 
Several trucks were recently sent to 
England and other foreign ship- 
ments have also been made 


FASTEST BANTAM CAR 
ARRIVES IN NEW YORK 


New York, June 5 The fastest 
bamtam car in the world, the Austin 
which Sir Malcolm Campbell drove 
”* miles an hour at Daytona Beach 
on February 6, arrived in New York 
today on the steamship Northern 
Prince from South America. The 
bamtam will be on exhibition for 
one week in the Abercrombie & 
Fitch window at 45th Street and 
Madison Avenue 


NEW BATTERY CONCERN 

Charlotte, N. C., June 5.—Char- 
lotte Electric Storage Battery Com- 
pany has been organized here. The 
incorporators are Max G. Brittain 
and E. G. Brittain 
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Iowa and Nebraska Report 
Large Gains in Car Sales 


NEW YORK, June 5.—Ketail sales 

of new passenger cars in the 
two Middle Western § agricultural 
states of Iowa and Nebraska ad- 
vanced sharply in April over the pre- 
‘Vveding month, but continued to run 


substantially below the levels of a 
year ago. 

Iowa reporte@ April registrations 
of new cars totaling 6,522, as against 
4,856 in the preceding month, a gain 
of 34 per cent., and comparing with 
11,241 in the corresponding month 
of last year, a decline of 42 per cent 
This rate of decline from a year ago 
v4S less than that of March, when 
the drop from a year before was 48 
per cent. 

For the first four months of this 
year, new car registrations in Iowa 
totaled 17,587, as against 29,569 in 
the corresponding period of 1930. a 
failing off of 40 per cent, 


Nebraska's 
Lo 


April re 
3.619, as ag 
in the preceding month 
cent., and comparing 
' year ago, off 27 per cent. This rate 
of falling off from last year also 
was lower than in March, when 
Nebraska registrations were off 49 

per cent. 

Nebraska registrations in the firs( 
four months of this year amounted 
to 11,257, as against 17.470 in the 
corresponding period of last year, 
a decline of 35 per cent 

Among the best selling cars in 
Iowa, Auburn and Pontiac in April 
set up gains over a year ago, while 
Auburn, Pontiac and Willys estab- 
lished gains for the first four 
months. 

Pontiac, Studebaker and Willys 
made gains in Nebraska in April 
over a year ago, while Willys was 

‘the only car among the best sellers 
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period 
Here are 


Zain 


the new car registration 
totals for Iowa and Nebraska for 
the first four months of this year 
as compared with 1930 

IOWA 
1930 
3.851 
5,073 
9 404 
11,241 


1931 

2.679 
3,530 
4.856 


6,522 


lary 
February 
March 
April 


; 17,587 

NEBRKASKA 
3,183 
2,503 
1,961 
3,610 


Totals 29 569 
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3,891 
4,990 
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March . 
April 


Totals 17,470 
In the following tables are com- 
parative new car registration totals 
for some of the best selling makes 
ot cars in lowa apd Nebraska: 
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April. 

1931 

50 

181 

coe 3,001 
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1931 
109 
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194 
245 
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BUS TRANSFER APPROVED 
Trenton, N. J., June 5.—The Pub- 
lic Utilities Commission has approved 
transfer to the Great Eastern Trans- 
portation Company from Walter 
Gonda of a bus route operating in 
the Erie Railroad 
Station, 
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OF PRESENT AMERICAN PASSENGER CAR MODELS 


NOTICE 


Please see the fifth ceai- 
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Auburn 8-98 | Whit Del-R |*Del-R 
Austin Gear Aut-L (*Aut-L 
Buick 8-50 Tex  Del-R | Del-R ? Mun 3 Own Own 
Buick 8-60 Tex Del-R | Del-R O-SM Own | Own 
Buick 8-80 Tex Del-R |! Del-R 1, O-SM Own Own 
Buick 8-90 Tex Del-R | Del-R aw O-SM : Own Own 
Cadillac V-8 | Morse Del-R | Del-R m | O-SM : Spic Own 
Cadillac V-12 | Mowpe Del-R | Del-R , O-SM : Spic Own 
Cadillac V-16 Morse Del-R | Del-R a O-SM : Spic | Own 
Chevrolet Var Del-R “Del-R Own 2 Own Own 
Chrysler 6 7S Morse Del-R. Del-R ’ Own 3 Un P| Own 
Chrysler 8 | Morse Del-R  Del-R - Own 4 - Own 
Chrysler 8 De L. Morse Del-R | Del-R — | Own 4 Own 
Chrysler Imperial 8 Morse Del-R  Del-R | Own 4 — | Own 
Cord (Fr, Wh. Dr.) Link Del-R *Del-R Long | Detr3 UnP&MM Col F : Gem 
De Soto Six | Var Del-R Del-R . Own 3 Own '. Own 
De Soto Eight Var Del-R Del-R Own 3 Own '. 6 Own 
De Vaux 6-75 Morse Aut-L *Aut-L Borg | NP 3 - Spic NP NP 
Dodge Six | Morse Del-R; Del-R Borg | Own 3. + Spic Own Wat 
Dodge Eight | Morse Del-R | Del-R Borg | Own 3 Spic Own War 
Durant 610 Morse Aut-L “Aui-L Borg | WC 3 Spic Own Own 
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19x7.00 
19x4 75 
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17x6.50 
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18x7.00 
19x5.00 
19x5.25 
19x5.00 
19x5.00 
18x50 
19x5.00 
19x5.00 
19x5.00 
19x4 75 
19x5.00 
19x4.75 
19x6.50 
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Derant 612 Morse Aut-L *Aut-L Borg | WC : Spic Own '. Own 
Derant 614 Morse Aut-L ‘Aut-L Borg | WC: Spic Own ', Own 
Durant 619 Morse Aut-L ‘Aut-L Borg | Own 3 Spic Own 3 Own 
Essex Super Six | Morse Aut-L *“Aut-L Own) Own 3 Spic | Own |: e Gem Own 
Ford A | Var Own ‘Own — “Own | Own 3 Own , Own * 3. Gem Own 


Franklin S 15 Trans. Whit Del-R ,*Del-R.-~—*iBr-L | ** MM Own' Gem None 
Franklin S 15 Trans. Whit Del-R ‘Del-R Br-L | ** MM . Own ', Gem None 
Franklin 8S 15 De L | Whit Del-R ‘Dei-R Br-L | War-G Spic Own ‘ Gem None 
Graham Pros. 6 Link Del-R “Del-R Long 7 - Ross ERS 
Graham Std. 6 Link Del-R ‘Del-R Long > - ~ Ross ERS 
Graham Spl. 6 | Limk Del-R *Del-R Long . , Ross ERS 6.00x17 | 
Graham Spl. 8 | Link Del-R *Del-R Long | — ¢ Ross ERS ! 6.00x}7 | 6k ¢ 
Graham Cust, 8 Link Del-R ‘*Del-R Long . H Ross ERS 1-Z 6.50x18 

Hudson Greater 8 Morse Aut-L ,‘Aut-L Own Own 3 ~~ Spic | Own Bendix Gem Own lem 18x5.50 » * 
Hupmobile Cen 6 Whit Aut-L *Aut-L Borg | War-G3* MM. Sal SD Ross Tryon Al-Z 19x5.50 | 

Hupmobile Cen 8 Morse Aut-L ‘Aut-L Borg War-G3* UnP_ Sal SD Ross Rub B Al-Z 19x5.50 

Hupmobile C Morse Aut-L ‘Aut-L Long | War-G3* UnP Own'! SD Ross Own Alem 19xG 00 

Hupmobile H and U' Morse Aut-L *Aut-L Long | War-G3* UnP =} Own SD Ross Own Alem 19x6.50 FIRST 
La Salle V-8 Morse Del-R | Del-R Own | O-SM 3 Spic | Own Own-M Sag Own : Alem 19x6 50 


Lincoin : — Aut-L /*Aut-L Long | Own 3 Spic | Tim Bendix Own Own Alem 7.00x19 a ‘ompetitor 
Marmon Eight-7@ | Diam Del-R ,*Del-R Rock | War-G 3 Spic. Sal Bendix Ros Tryon Al-Z 29x5.50 
Marmon 88 Diam Del-R |*Del-R Rus | Detr 3 Spic | Sal Bendix Ross Rub B Al-Z 19x6 50 
Marmon 16 Diam Del-R | Del-R Rus | Mun Spic Sal Bendix Ross Rub B Al-Z 18x7.00 12 
Nash Six-66 Cel Aut-L |*Aut-L Borg | Own 3 Own ; Own 'z sD Ross Tryon Alem 19x5 00 
Nash Eight-7@ | Diam Aut-L *Aut-L Borg | Own 3 Own Own '! SD Ross Tryon Biju 19x5.25 
3 Tryon Bijur 18x5.50 
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Nash Eight-80 Diam "Aut-L ‘*Aut-L Borg | Own Own Own 'z S$ D Gem 
Nash Eight-90 Diam *Aut-L |*Aut-L Borg | Own Own Own '!: Bendfx Gem Own Bijur 19x6.50 a ” 
Oakland V-8 Morse Del-R | Del-R. Own | M-SM 3. MM _ Own M Sag Inlox | Al-Z—-28x5.50 SECOND 
Oldsmobile ‘ | Whit Del-R | Del-R Borg | M-SM 3 Un-P Own Bendix Sag Trvon Alem 28x5.24 . 
Packard 826-833 Morse | NE; Dyn Long | O-SM 3. MM. Own! M Own ~ , Biju 19x6 50 Competitor 
Packard 840-845 | Morse NE ! Dvn Long | O-SM 3 Un-P. Own': 66M Own Biju 19x7 00 
Peerless St. 8 | Link Aut-L |*Aut-L Rock _War-G 3 Spic_ Sal : Bendix Oss Rub B Alem 29x5.50 6 
Peerless Master 8 | Link Aut-L *Aut-L Rock | War-G 4 Spic_ Sal Bendix Ross Rub B Alem 31x6.00 12 
Peerless De L. Link Aut-L *Aut-L Rock | War-G 4 Spic Sal Bendix Ross Rub B Alem 31x6.00 
Peerless Custom 8 Link Aut-L |*Aut-L Rock | War-G 4 Spic Sal Bendix Ross Rub B Alem 31x6.50 
Pierce-Arrow 43 Gear Del-R | Del-R Long | Own : Spic Own !, Bendix Ross Faf Al-Z 19x6 54 

Fat Al-Z 18x7.00 TH I a DD 
Tryon — Al-Z 194.75 


Pieree-Arrow 41-42 Whit Del-R | Del-R Long Own: Spic Own ', Bendix Ross 
ms ‘ 
a4 »0o0 Competitor 


Plymouth Var ~ Del-R | Del-R Rock | Own : Own Own'!: H Wa! 
Own Fat! 6.50x18 
Own Al-Z 6.50x18 


Pontiac Morse Del-R | Del-R Own | Own : MM § Own !: : M Sag 
Reo Royale 8-3: Morse Del-R | Del-R Long | Own : Un P | Own ', H Ross 
Reo Rovale 2 Morse Del-R , Del-R Long | Own : Un P. Own '!: H 70ss 
Reo 8-21 Morse Del-R | Del-R Long | Own: Un-P Own ‘ H Ross Trvon Al-Z 17x6.00 - 
Reo 6-21 Morse Del-R | Del-R Long , Own Un-P Own H Ross Tryon Al-Z 17x6.00 ob} 
Studebaker Whit Del-R *Del-R Long | Own Spice | Own 'z Bendix Ross Tryon Alem 19x5.25 
Studebaker Var G Del-R ‘*Del-R Long | Own Spic Own '. : Bendix Ross Tryon Alem 19x5.25 
Studebaker Var G Del-R *Del-R Long | Own Spic | Own '. : Bendix Ross Faf Al-Z 19x6.00 = 
Studebaker Var G Del-R | Del-R Long | Own Spic , Own 'z : Bendix Ross Faf Al-Z 19x6 50 Bu ila d heir 
Studebaker { Var G Del-R | Del-R Long | Own Spic Own 3 Bendix Ross Faf Al-Z 19x6 50 
Stutz LA ; -—— Del-R | Del-R__ Borg | Detr Un P ; Sal '‘z 5 H Gem Own Bijur 19x6.00 Gbwem 
Stutz MA - Del-R | Del-R Long | Detr MM , Tim 'z f H Gem Own Bijur 20x6 50 

62 Own Bijur 20x7.00 

{ Tryon Alem 19x5.00 é ay 

56 | Tryon Alem 19x5.50 
56 rryvon Alem 18x6.00 
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Stutz MB Del-R | Del-R Long | Detr MM | Tim ‘2 ty j- H Gem 
Willys 6-97-98 D Chain Aut-L \*Aut-L Borg | Own Spic | Own ‘2 6 Bendix Own 
Willys 8-80 D Chain Aut-L |*Aut-L Borg | Own Spic | Own '! Bendix Ross 
Willys-Knight 66 D | Chain Aut-L |*Aut-L Rock | Own Spic Own 'z ; Bendix Ross 
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as 340 ena t! aa D a s " a Oil Purifier. Pur. Purolator: Wal, Wali Long Clutch Company, Ru Russe . 
——— os Soe SS — Han, Handy; AC, AC Spark Plug Com- om 3 : : 
pounds pany; Ste, Stewart-Warner: Ski, Skinner. Transmission War G.. Warner Gear Com- Brakes i draulic« M. i SD ger car hield. but in truck 
Wheel Base ‘Over all length of chassis os a ca " pany: Detr, Detroit Gear; Mun, Muncie eeldrattlic: Bend:x. Bendix se Corp 
. Fuel Cleaner AC, AC Spark Plug Co.; Gas ~ : . oes ‘ . 
instead of whee! base, which manufac- * ee : . ; a +} Gear; WC, Warner Corporation: D-SM steering Gear --Gem, Gemmet ) Ross and bus fields awe 
; a Gascolator Ste, Stewart-Warner ril Detroit Svnchro-Mesh: O-SM-—Own, Syn- Gear and Tool Compan : dae | a i. 


turers reiuse to give **Essex, seven- - ; 7 - . : 
Millotson; V-S, Van Sicklen AA c . 
passenger sedan available on 119-ineh niin a”. aa : Sche Zen chro-Mesh M-SN Muncie Syne hro Sav-B. Sevlor-Beall Manulac ri Com eo Be 2s 
wheel base ‘ et ee ” ag es eee Str Mesh. N.P.- New Process Gear Corp pany; War, Warner; N.P., New Pr ROSS G EAR & POOL ca 
Engine Make Con. Continental Lv Ly- Stromberg DL Detroit Lubricato: Til, ‘*‘*Franklin lranscontinent model are G r Corp , : z 
coming, Hall, De Vaux-Hall Motors Corp Villotson equipped with beth Warner and Detroit Rear Springs . 1 pti al Lafay ette, Indiana 


Mise Co Vhe axle 10 V types nate not only in pussen- 
n |} nklin m 


7 ‘leg r ” > Spe *lus Co 4 or 4 speed ge: et according o body 
Fan Belt Type V, V-type F. flat Air Cleane AC AC park Ph n I aan caters 


pans M ir az an danay Un type f Re i en } i 
Thermostat Bish-Bab Bis hop & Babcock Priied si “ aaa aoe Har Hat Free Whee ing Wil 6-98D 1 
Dole Dole vemse Co ¢ hic age. nl. F us Front End Drive—Link Link Belt Tex Free wheeling on Auburn De Lux 1odels Spring Shac kles rye Nil orro 
Fulton Ce one Pine nterfron Texolite Cel, Celeron: Whit, Whitney only Company; Rub B, Rubber She nsu 
Var, various make Chain: Diam, Diamond Chain; Morse, Universalis Un P, Detroit Univers ato Company arin 
Valve Arrangement —! I, head H, hori Morse Chain Company Val variou ucts Company: Spic. Spicer Manufactu ompen s ‘ton bi 3 
Corporatior MM Mechani ™n 2 ox Inland Mite. Co ‘ 


zontal oO, overheac K leeve valve make of chains Var-G. various makes ing , 
veisal Joint Company Lubricator Alcr 


LV, V vpe L head of pears ) e: 'e. 
"Air cooled Thermo syphon water cir- Ignition, Generator and Starter—Aui-! meee i Col Caaanbis Be Ss \ F marks B Biju ubricatir 0 , 
culation Auto-Lite De!-R Delco-Remy N Fk im imken; NP eu rroces mo : = — Cam & Lever 
e . 4 
DURA-PRODUCTS NAMES sie, N. Y.: H. T. Appleby & Co..,' Transport for permission to operate lish and operate a Chevrolet sales e 
107 N. Franklin St.. Syracuse, N. Y.: a bus service on the Avenue C line, and service in a modern garage teerin 
NEW DISTRIBUTORS Greenwald Auto Supply Company. instead of trolley cars The appli-| and repair shop on Main Street 
7th and 25th Streets, Meridian, cation, signed by Matthew R. Boy- There is only one 
Dura-Prod- Miss.; Aaron Kohn, 9 Railroad Ave., 1an, vice-president of the company, GETS NEW BUS LINE Cam & LEVER 
South Norwalk, -Conn.: Gabriel stated that fifteen modern buses ae gy <. ce oe k Stecring Gear 
Snubber Sales and Service, 5936) each with a seating capacity ol rrenton, N. J., June 5.—The Pub 
new distributors appointed ofr the jonny st. Detroit. Mich thirty-eight, were proposed. lice 
sale of Dura-Metal] tire covers: _ > ed the Trackless Transit Company 
ins & ar 342 air- came _ we NEW G: AGE F \V . 
is 2 ee . ss e 642 —_ BUSES FOR TROLLEYS = _ FIRM ; permission t6 take over the Stuy- 
ie ve., Bridgeport, Conn.: Ber- s a Mayville, N. Y.. June 5.— The 7 
: “ Bayonne, N. J., June 5.—Applica- ,,. fayville Ane I Avenue bus route of Fischer- 


Canton, O., June 5 


ucts announces the following recent 
Utilities Commission has grant- 


; 26 lew . vesant 
nie O. Herman, 362 Broadway New- Mayville Garage has been organ- Y°** nent 
burgh, N. Y.: Diesings Auto Supply Uon has been made to city authori- jzeq as a partnership between Otto Heilos. Inc., between East Orange 


Company, 734 Main St., Poughkeep- ties by Public Service Co-ordinated, F. and Jerrold C. Webber, to estab- and Roselle. 
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Problems Facing Dealers 


lutors and dealers cannot be saved 


(Continued from 


making that object constantly more 


difficult 
Mr. Macauley added that the vol- 


ume of automobile business being 


sufficient to 


transacted support 


ls 
the industry's merchandising organ- 
izations if all of the sales were being 
made on lines of good business prac- 
tice 

Trading of used cars, he asserted 
ls On a deplorable basis, because a 
majority of such vehicles taken in 
a trade receive excessive credits 
which make impossible their resale 
by the dealer at a profit. 

Mr. Macauley also warned against 
commercial bribery of chauffeurs—a 
practice which is reported on the 
increase in some large cities. Unless 
vigorous methods are introduced to 
halt the spread of this practice, a 
serious menace may result, he 
warned 

“The remedy for these problems 
cannot be achieved by any one com- 
pany, but demands the sincere and 
earnest co-operation of the entire 
industry Mr. Macauley concluded, 
“Our industry has always been held 
up to the world as a model of its 
kind and under that deserved repu- 
tation it has prospered mightily.” 

The members’ meeting called out 
the largest number of prominent 
executives that have gathered for 
this event in many years. Among 
those present, the representative of 
Automotive Daily News noted the 
follov Alvan Macauley, presi- 
dent of Packard and also of the 
chamber 

A. R. Erskine. president of Stude- 
baker Paul Hoffman, vice-presi- 
dent Studebaker; Alfred P. Sloan 
president of General Motors; Alfred 
H. Swain, vice-president Genera. 
Motors; Walter P. Chrysler, head 
of the Chrysler Corporation; 
Joseph Fields, vice - president 
of that organization; H. H. Frank- 
lin, president of Franklin; Roy 
Chapin, chairman of the _ board 
of Hudson; Charles Hastings, chair- 
man of the board of Hupp; Byron 
C. Foy, president of De Soto; Rob- 
ert Graham, vice-president of Gra- 
ham-Paige; L. A. Miller, president 
of Willvs-Overland; K. T. Keller 
president and general manager of 
Dodge; William E. Metzger, vice- 
president of Federal; J. H. Bohan- 
non, president of Peerless; W. S 
Knudsen, president and _ general 
manager of Chevrolet; N. E. Mc- 
Darby, vice-president of Auburn; 
Richard H. Grant. vice-president ol 
General Motors; Paul Seiler, presi- 
dent of General Motors Truck; R. S. 
Cole, vice-president of Hupp; W. C 
Durant, president of Durant 

E. H. McCarthy, vice-president of 
Nash, Richard H. Scott, president 
of Reo, George Stowe, head of the 
Reo branch in New York, A. G 
Beafi, president of White, T. R 
Dahl. vice-president of White, Rob- 
H. Page, Jr., president of Auto- 
car, James McEvoy of General Mo- 
tors, Norman G. Schacht, president 
of Schacht, E. C. Fink, vice-presi- 
dent Mack, A. F. Fenner, 
president of Mack; L. H. Coonklin 
president of Maccar; Carl G. Hays 
sen, secretary and ral manager 
of Sterling Truck, B. E. Hutchinson 
vi Chrysler, B. C. Budd 

R. Lipparl of Stewart 

A. J. Brosseau 
. C. Boyer 
ell, president 
Chrysler Export 
xt Mr. Macauley’s 
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When we got together for the 
last membership meeting, I hoped 
that by the time of this membership 
meeting, we could talk of the de- 
pression as a thing of the past. I 
do be'ticve, however, that’ we have 
reached the very bottom of the de- 
pression and that the beginning of 
a more hopeful outlook are not 
far in front of us. 

“We have gone through the spring 
selling season without an upturn of 
usual propertions. We can hope it 
may become evident in the fall 
Whether we like it or not, prudence 
suggests a conservative operation of 
our businesses for a time longer. 
And yet, there are a few hopeful 
indications. Cars continue to wear 
out and to approach the point where 
they must be abandoned for 
ones. The used car situation among 
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'ing to a condition- 
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our distributors and dealers is gen- 

. se | 
erally in a condition better than) 
might be expected 
shown that it can still be interested | 


The public has 


in cars of new appeal, at what ap-'! 
to be a lower than expected 

Distinctly the public is not 
interested in types that 
they have been accustomed to see 
for years and at the prices that 
were asked for them in prosperous | 
times. It is my belief that when we 
come out of this depression the de- 
mand will be, more than ever, for 
products that show a marked de- 
parture from the conventionalities 
of the past. 

“In former days, when a company 
announced a new model we would 
find on looking it over that it had 
often a new and fresh appearance 
appeal. It had new mechanical fea- 
tures. It functioned much better 
It ordinarily had greater speed and 
acceleration. It was equipped with 
new and perhaps unexpected lux- 
uries and conveniences. All of this 
helped greatly to sustain a keen in- | 
terest on the part of the public in | 
the new cars offered from year to 
year, 

“I point to the dangerous tendency 
that we have been facing, of having 
the automobile lapse into the class 
of general utilities, like typewriters, 
adding machines, lawn-mowers, or 
what not. We don’t much care what 
kind of typewriter our offices are 
equipped with. We aren't even 
enough interested to make the selec- 
tion personally, but delegate it to 
some subordinate. We assume they 
all about equally good 

“I don’t mean to say that auto- 
mobiles will fully reach a 
classification as being mere trans- 
portation, all of it expected to be 
good, and all cars in a given price | 
claSs to be more or less equally effi- | 
cient and attractive, for the element 
of pride of ownershiup still exists in 
our business. It’s an asset of great | 
value that we should cultivate most 
assiduously in every way in our 
power. 

“The depression is proving a dan- 
gerous thing to our business, not 
only because of the many hardships 
it is imposing, but because of the 
wicked and destructive trade prac- 
tices that are creeping in as a result 
of the buyers’ market that exists. 

“I believe and hope that we are 
all of us actually strong enough to 
weather the financial aspect of the 
present conditions. The manufac- 
turing companies were most of them 
running on a more or less efficient 
basis when the crash occurred in 
October, 1929. We have since then 
husbanded our resources and have 
made our organizations more effi- 
cient to meet the conditions 

“Our critical point, as is well 
known, is our distributor and dealer | 
organizations, Our problem is to 
keep them strong enough to emerge 
from the depression with unim- 
paired vitality. The unexpected 
protraction of this depression is 
making that object constantly more 
difficult. 
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“The trading of used cars is on a 
deplorable It my belief 
that in 90 per cent. of all sales made 
the used cars are taken in at a fig- 
ure that makes it impossible for the 
distributor or dealer to sell them 
without a substantial 

“The practice of buying business 
has spread to alarming proportions, 
It is no longer a question of the 
merits of the product only. All sorts 
of pressure and all sorts of induce- 
ments are common, 

“Among the higher priced cars} 
the practice of tipping chauffeurs | 
and buying the good will of garages 
is increasing. We are rapidly drift- 
I sometimes fear 
already drifted there— 

be most difficult to, 

The outlook is not a| 
And yet, the cure for | 
own hands. We have! 


are 


basis. is 


loss. 


we have 
where it will 
make money. 
happy one. 
it is in our 


only to exert the necessary pressure 


practices and handle our distribu- 
tors and dealers with the necessary 


vigor to stamp out the worst of the ;out our 


evils that have drifted in. Distrib- 
by increasing the discounts. In the 
piano and furniture businesses, I am 
told that the discounts range from 
50-60 per cent., and yet I know of 
no lines of business that are more 
demoralize@? or more difficult in 
which to make a fair return for cap- 
ital and effort 

“The radio business, which a few 
years ago offered magnificent op- 
portunities has, by these same bad 
practices become a_ by-word of 
something undesirable. 

“Are we going to allow our magni- 
ficent industry to slump into de- 
moralization for lack of the fore- 
sight and backbone to stamp out the 
weakening practices that have crept 
into it? 

“The cure cannot be brought 
about by any one company, but will 
require the sincere and earnest co- 
operation of all companies. 

“The focus of the infection is the 
used car and the artificial evalua- 
tions placed upon it. I know some- 
thing of the difficulties involved, 
and I well know the pressure under 
which all automobile people are 
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foundations being under- 
mined, and ready and able to real- 
ize the most from 
ness conditions. 
“Our industry has always been 
held up to the world as a model of 
its kind, and under that deserved 
reputation it has prospered mightily.” 
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New Dealers | 
Annointed 7 


ILLINOIS 


Marmon—J. G. Starr & Son, De- 


catur. 


Auburn 
Company, Harvey; 
Service, DeKalb; Stivers-Brobelny 
Company, Mattoon; Ward Motor 
Company, Kewanee; Callahan Motor 
Sales, La Salle; Gordon Motor Com- 


Auto Sales and Service 
H-L-P Sales and 


‘pany, Chicago. 


Willys-Overland—Mason City Sales 
and Service, Mason City; Pekin 
Willys Company, Pekin; Lenihan 
Motor’ Sales, Princeton; Main 
Garage, Yates City; Mueller’s 


UNITED STATES RUBBER COMPANY 


My plea is that in these | 


in the direction of good business | difficult times we take a look into | 
the future and prepare ourselves | 
to come out of the depression with- | 


improved busi- | 


| Burlington; 


Garage, DeSoto; Redman-Floyd 
Motor Company, East Alton, 


INDIANA 
Auburn—D. & P. Sales and Serv- 


Aute 


| ice, Hammond. 


Graham-Paige — Ireland 
Sales, Monticello. 
Willys-Overland—Newel Richey, 
Osgood; Main Street Garage, Rising 
Sun; Bill Irwin Service Station, 
Attica. 
KANSAS 
Graham- Paige Carl 
Garden Plain. 
Hudson—Elkhart Motor Company, 
Elkhart. : 
Willys-Overland—G. R. Pearson, 
Oberlin: Carter Motor Company, 
Smith®*Center; Topeka Willys Sales, 
Topeka; F. D. Olds Motor Company, 
Wilson. 


L Wultt, 


NEW JERSEY 
Auburn—John Endress, Plainfield; 
Auburn Ridgefield Park, Inc., Ridge- 


| field Park; Auburn Community Auto 


Company, West New York; Fred H. 
Adams, Cliffside; Roe & Wilson, 
Trenton; Union Corner Garage, 
Penns Grove; Sypeck & Sypeck, 
Wilson’s Garage, Roe- 
bling; Decker & Benn, Inc., Mont- 
clair; Harry Thompson, Ocean City. 

Graham-Paige Mori - Holland 
Motor Company, Inc., Camden, 

Willys-Overland—Jackin’s Garage, 
South River. 





